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Chicago Show Sales 20% — 


Ahead of 1931; Attendance 
At Salon Also Up 25% 


Week’s Attendance at Coliseum Pyt at 165,000, as 
Compared With 180,000 at 
New York Exhibit 


Chicago, Feb. 8.—With the ringing down of the curtain 
on the Thirty-second Chicago National Automobile Show 
Saturday, Manager S. A. Miles issued an official statement 
today, giving estimates on the week’s sales and attendance 
at the Coliseum during the e 


position. 

The figures as released by Mr. 
Miles show an increase of apporxi- 
mately 20 per cent. in sales for the 
week; a slight drop in attendance as 
compared with 1931, due chiefly to 


unfavorable weather; and a total of | 


between 1,800 and 2,000 automobiles 
valued at between $1,750,000 and 
$2,000,000 sold at the Coliseum dur- 
ing the week, Total attendance was 
placed at about 165,000 as against 
180,000 in New York. Two near- 
zero spells and a snowstorm ap- 
proaching the proportions of a 
blizzard, which clogged the streets 
and discouraged motorists to a con- 
siderable extent, were the handicap- 
ping influences. 

Another survey among some of 
the leading distributors conducted 
by A. C, Faeh, general manager of 
the Chicago Automobile Trade As- 


ing statistics on sales. The ten 


ight days’ tenancy of the ex- 








‘NEW ENGLAND 
NEW CAR SALES 
OFF 17.2% IN 1931 


New York, Feb. 8.—Registrations 
of new passenger cars held up bet- 
ter in New England and in the East 
in 1931, when compared with 1930, 
than in any other section of the 
country, according to the statistics 
published by the Automotive Daily 
News. The decline in New England 
from 1930 was 17.2 per cent., and 
in six states of the East the drop 
was 18.1 per cent. 

This same condition existed for 
1930, when the decline in 1929 was 





y less severe in this section of the 
sociation, likewise brought encourag-| country than any other. 


The most severe falling off in 





| Analysis Shows 73.8% of ’31 Sales 


Low Price Class; East Holds Lead 





DOMINION MOTORS 
TO BUILD ALL REO 
UNITS IN CANADA 


Lansing, Mich., Feb. 8.—Reo 
Motor Car Company of Lansing, 
Mich., which operated under a 
similar name in Canada, with a 
charter granted by the Ontario 
government in 1904 after an exhaus- 
tive study and analysis of the 
Canadian situation, has concluded 
arrangements with Dominion 
Motors, Ltd., of Toronto for the ex- 
clusive manufacture, sale and serv- 
ice in Canada of Reo passenger 


cars and commercial vehicles. This | 


was announced briefly in Automo- 
tive Daily News last week. 


Richard H. Scott, president of the 
Reo Motor Car Company, has al- 
ways contended that a company 
operating in the automobile busi- 
ness in Canada should be a 
Canadian company with Canadian 
capital, employing Canadian labor, 
and using Canadian materials. 

Dominion Motors’ factory is 
|located@ in Toronto and has a floor 
| space of 500,000 square feet, cover- 
ing approximately fifteen acres of 


distributors interviewed reported an| sales last week occurred in the ag-|/@and and a paid-up capital sub- 
average gain of 25 per cent. retail/| yjcultural states of the Middle West,|Scribed by the Canadian public of 
deliveres for themselves and their| where there was a decline in six| $3,000,000. Dominion Motors manu- 


dealers as compared with 1931. 
One of the distributors announced 


representative states of 43.8 per cent. 
Sales in the South, as measured 


facture the Frontenac in Canada. 
Dominion Motors is directed by 


a gain of better than 200 per cent.) by registrations, were 29.1 per cent.| Roy D. Kerby, who is a Canadian 


Another 
had sold 122 cars during the show, 


(Continued on Page 3) 


OPEN WINTER AIDS 


N. J. CAR DEALERS 


Newark, N. J., Feb. 8.—An ex- 
cellent reception to new models 
combined with an open winter and 
slight gains in employment are three 
factors that have spurred retail 
automobile business in various sec- 
tions of New Jersey according to a 
survey, 


Taken all in all the dealers are | 
optimistic that 1932, based on Janu-} 


ary business, will be far in excess of 
last year. 

The optimism is not alone based 
on January business in new cars, but 
also in the sale of used cars and 
service work. 

Automobile shows in Newark, At- 
lantic City, Paterson and Jersey 
City resulted in such excellent busi- 
ness in those centers that dealers 
elsewhere are working hard to make 
coming shows as successful. 

C. H. Hirchert, head of the 
Hirchert Oldsmobile, Inc. Hacken- 
sack, reports used car stocks higher, 
due to an open winter, with used car 
prices about equal to 1931. 

While service work has shown no 
increase, this concern is going out 
after more business through serv- 
ice letters to owners. Shop work 
is on a strictly cash basis. 

The only change in merchandis- 
ing methods has been bonuses to 
salesmen making clean sales of 
used cars. 

“New car business has been bet- 
ter,” Mr. Hirchert says, “due, I feel, 


(Continued on Page 2) 





declared his organization] below 


} 


| 





eter 


1930, while in the Great 
Lakes area the falling off was 29.3 
per cent. In the Rocky Mountain 
region there was a decline of 35.8 
per cent. in aggregated sales, while 
on the Pacific Coast the decrease 
was 30.1 per cent. 

The decline for the nation as a 


AUTOMOTIVE UPTURN 
SPURS CANTON PLANTS 


Canton, O., Feb. 8.—With 1,000 
men returned to their old jobs here 
in the last three weeks, represent- 
ing probably almost complete re- 
covery from the late December, early 
January seasonable slump, and with 
manufacturers of automobile parts 
anticipating increased demands for 
their products as spring nears, Can- 
ton’s industrial outlook is brighten- 
ing. 

Inasmuch as this recovery was 
faster than in previous years, man- 
ufacturers look upon it as a favor- 
able sign. 

Part of the improvement, they 
say, is directly traceable to the im- 
proved tone in the automobile field, 
to which the city owes much of its 
past development. 

Several of the city’s leading in- 
dustries, which in recent years have 
depended largely upon orders from 
automobile manufactu.ers, added 
other lines and products shortly be- 
fore the crash in November, 1929, 
knocked the bottom out o2 the auto- 
motive parts market. 


by birth, having been born and 
raised on a farm in Lampton 
county, Ontario, and has _ spent 
twenty years in the automobile in- 
dustry in Canada. 


N. Y. TRUCK OWNERS 
CITE TAX FIGURES 


New York, Feb. 8.—The cost com- 
mittee of the Merchant Truckmen’s 
Bureau of New York, of which 
Joseph F. Whelan is chairman, fol- 
lowing a meeting yesterday with the 
legislative committee of the organi- 
zation, made public a detailed state- 
ment showing the estimated cost of 
registration of motor trucks under 
the proposed increased truck tax 
plan, 

The statement as given out by 
Thomas F. Barry, executive secre- 
tary of the bureau, follows in part: 

“The new truck tax proposal not 
only increases the registration fees 
by percentages ranging from 860 to 
6,150, an amazing figure, but in ad- 
dition, because of the varying inter- 





(Continued on Page 4) 


WAYNE COUNTY SALES 
"DECLINE FOR JANUARY 


Detroit, Feb. 8.—The Detroit 
Automobile Dealers Association was 
late in compiling Wayne county 
registrations for January. The 
count as announced shows a pas- 
senger car drop from December's 





|Sales for Entire Year Run More Than 50% Below 
Five Year Average; Trucks 
Show Less Decline 


New York, Feb, 8.—Analysis of the official sales figures 
for 1931, released by R. L. Polk & Company and published 


first in Automotive Daily News last week, discloses some 
LL = interesting facts. 


STEEL INDUSTRY 
REFLECTS UPTURN 
IN CAR OUTPUT 


Youngstown, O., Feb. 8.—Steel 
sheet production, a large part of 
which goes to the automobile indus- 
try, rebounded sharply from the 
low rate of last week for producers 
in the Youngstown industrial dis- 
trict. Several sheet plants have re- 
sumed production and an additional 
plant will be rolling at midweek. 
Valley trade authorities estimate 
sheet mill activity in the district at 
30 to 32 per cent. of capacity. 

Sentiment among district manu- 
facturers is somewhat stronger this 
week and the volume of inquiries 
indicates that substantial tonnages 
are not far ahead. The automobile 
industry, building industry and rail- 
roads are the major consuming lines 
expected to benefit district mill ac- 
tivity during the next few months. 

A quantity of sheet orders ob- 








(Continued ‘on Page 5) 


STUDEBAKER SHOW 
SALES BEST SINCE ’28 


Chicago, Feb. 8 —George D. 
Keller, Studebaker Corporation 
sales manager, reports a larger in- 
;crease in Studebaker retail sales 
|during the 1932 automobile show 
than in any corresponding show 
period for the past three years. 

Retail sales at the show this 
year, amounting to fifty-six cars, to 
date are far ahead of deliveries 
during last year’s Chicago show. 

January retail business in Cook 
county also showed a_ favorable 
trend, placing Studebaker in third 
place in new car registrations as 
against sixth place in January, 1931. 


INCREASED RIM OUTPU 
INDICATES CAR GAINS 


Cleveland, Feb. 8.—Evidence of a 
strong upward trend in the automo- 
tive industry appears with the pub- 
lication today of automobile rim 
production statistics for January 
issued by the Tire and Rim Associa- 
tion, Inc. 

January rim output of 810,759 
units, as indicated by inspections 
made by the association, was slight- 
ly more than 13 per cent. greater 
than for the preceding month and 
almost 19 per cent. greater than for 
January, 1931. 

The January figure of 810,759 
units compares with the low total 
of 281,749 last October, with 714,037 











The city’s two largest industries, | 2,218 to 2,027. A year ago January | for December of last year, and with 


the Timken Roller Bearing Com- 
pany and the Central Alloy division 
of the Republic Steel Corporation, 
are working on small schedules. 





(Continued on page 3) 


there were 2,365 titled. Chevrolet 
with 600 was the leader. 
In trucks there also was a falling 


| off—222, as against 257 in January, 


1931. In December 232 commercial 
vehicles were titled. 


| $81,301 for January one year ago. 
Rim production has become a fair 

guide to assembly line operations 

of the following month, thus point- 


(Continued on Page 3) 





Of first importance in this cate- 
gory is the fact that sales of cars 
in the low price division accounted 
for just’ slightly under 74 per cent, 
of the total for the year. The exact 
percentage was 73.81, with a total 
of 1,408,338 passenger cars sold dur- 
ing 1931. In this connection it must 
be remembered that during the lat- 
ter part of the year the Ford Motor 
Company, one of the heavy con- 
tributors to the low price field, was 
running on a very low production 
schedule, becaus* of preparations 
for new offerings. 

It is interesting to note, too, that 
while passenger car sales dropped 
they held in 1930, commercial vehi- 
cle sales dropped only 23.57. The 
commercial vehicle producers made 
relatively an excellent showing. 

The following are the analyses 
offered by R. L. Polk & Co., official 
compilers: 

The first official report of new 


(Continued on Page 6) 


CLEVELAND SHOW 
SALES REPORTED GOOD; 
ATTENDANCE DROPS 





| Cleveland, Feb. 8.—Actual business 
| done at the Cleveland automobile 
show, which closed Saturday, was 
better than expected, considering 
general business conditions, accord- 
ing to a statement issued today by 
Herbert Buckman, show manager 
and secretary-manager of the Cleve- 
land Automobile Manufacturers and 
Dealers’ Association. 

Attendance for the eight days of 
the Cleveland show is estimated at 
119,000, or only slightly below that 
of the 1931 show. Very bad weather 
prevailed during two days of the 
show. Close to 45,000 of those at 
this year’s show came from out of 
town, it is estimated. 

As the show closed, dealers ap- 
| peared to be in an optimistic mood 
and well satisfied with the results 


(Continued on Page 2) 


SPICER TO PRODUCE 
POWERFLO CLUTCHES 


Detroit, Mich. Feb. 8.—Spicer 
Manufacturing Corporation of To- 
ledo, O., has taken on the manu<- 
facture and sale of the “Powerflo” 
Self-Operating Clutch under license 
from Automatic Drive & Trans- 
mission Company, Inc., of Glouces< 
ter, N. J. 

It is understood that the arrange- 
ment gives to Spicer exclusive rights 
to the manufacture of this product 
within the commercial vehicle field 
only, where Spicer has long been 
prominent as a clutch manufactur- 
through its Brown-Lipe division. 

It is probable that clutches for 
passenger cars, motorboats and 
dustrial applications, will be bu 
by Spicer as well. 

















THOUSANDS OF CARS 
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MONTHLY NEW CAR REGISTRATION & PRODUCTION CHART 


FOR 1930 £ 1931- 
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Open Winter Aiding N. J. 
Car Dealers, Survey Shows 


(Continued from Page 1) 


to the mild weather conditions and 
to the new cars themselves.” 

Bateman-Mixner Company, 
Chrysler dealership in Atlantic City, 
reports very few used cars in stock. 
Used car prices are decreasing and 
service work has fallen off for this 
concern. Solicitation of service 
work has been started to boost 
shop operation. 

An official of Bateman-Mixner 
Company in discussing merchandis- 
ing changes stated: “We haq to 
go along with the other dealers in 
the vicinity and make long al- 
lowances to get business. The out- 
look for the future is not so hot, 
but inquiries for new models lead 
us to believe it will not be far be- 
low last year. The public seems 
afraid to spend.” 


The Newark branch of the Reo 
Motor Car Company of New York, 
Inc., started 1932 with no used cars 
on hand, having sold its entire 
used car stock to dealers and indi- 
viduals at sacrifice prices. 

In an effort to increase its serv- 
ice work, the Reo outfit in Newark 
is using telephone and mail solici- 
tation, offering special operations, 
etc. With the execption of large 
companies or persons of recognized 
financial responsibility, all service 
work is on a strictly cash basis. 

This concern has all its sales- 
men on a Straight commission basis. 

The Cliff Motor Company, Ford 
dealer, Grantwood, reports its used 
car stocks very low with prices 
vyerying, but not on a par with 1931. 

Service operations with Cliff Mo- 
tors has shown no increase and re- 
quires extra effort and special prices 
to hold. Direct-by-mail and personal 
contact are being tried in an ef- 
fort to boost this department. 

The Lott-Lucchesi Motor Com- 
pany, Studebaker dealer, Bloomfield, 
reports used car stocks low, with 
only six units on hand January 15. 
Used car prices, according to M. 
G. Lott, are lower with little de- 
mand, while service work is on a 
par with 1931. Contracts, letters 
and specials are being used to boost 
service work, The repair work is 
about 50 per cent. on a cash basis. 

Discussing merchandising meth- 
ods, Mr. Lott says: “Our business is 
done mostly through personal con- 
tact in a small town and as we 
are only a small organization we 
change our merchandising methods 
with the times more than we try 
to change the times.” 

Scribner & Lewis, Chevrolet deal- 
er, Bridgeton, reports that used cars 
are “not moving at all,” and that 
prices are very poor. 

_ “We had no depression to amount 

to anything until November 1, 1931,” 
says Mr. Lewis, “but since then 





everything went to pieces. In South 
Jersey there is no manufacturing of 
any account and the farmers are 
holding on to what they have for 
spring planting. In addition the 
banks in this section are tight.” 


This concern is using newspaper 
and direct mail advertising and per- 
sonal solicitations to increase its 
service work. Shop men have been 
put on a flat rate basis and office 
expenses have been reduced. 

Mr. Lewis looks for the Spring to 
bring improved conditions in his 
territory. 

The Trimmer Motor Company, 
Pontiac dealer, Caldwell, has only a 
few used cars in stock and reports 
prices are holding up fairly well. 
Service work has increased slightly 
through the offering of monthly 
specials. 

This concern has adopted a direct 
house to house canvass and is tak- 
ing leads from motor registration 
lists as a change in its merchandis- 
ing methods. 

Stillman & Hoag, Inc., Buick 
dealership, Englewood, reports its 
used car stocks a little larger than 
usual, with used car prices not as 
strong as usual for the season. 

Although this concern has re- 
trenched as far as it could and still 
maintain its organization, it has 
added more salesmen and is using 
the telephone more extensively to 
merchandise new and used cars. 

The Dunbar Oldsmobile Corpora- 
tion, Jersey City, reports used car 
stocks very low with prices slightly 
under 1931. Service work has fallen 
off and the concern is using a 
monthly letter to contact new shop 
customers. 

The Garfield Auto Sales Company, 
Pontiac dealership in Garfield, re- 
ports its used car stocks large and 
prices bad. This concern is using 
the telephone and a mail canvass 
to increase its service operations. 

F. C. Demarest Company, Chev- 
rolet dealership, Hackensack, reports 
that while its used car stocks are 
low, prices are not holding up as 
well as in 1931. Circulars, telephone 
solicitation and newspaper advertis- 
ing are being used to bolster the 
service department. 

The Chapman Chevrolet Com- 
pany, Grantwood, reports its used 
car stocks high and prices fair. 
More personal contacts are being 
made to bring in increased service 
work. 

BENDIX TO RETOOL 
AVIATION BRAKE PLANT 


Chicago, Feb. 8.—Bendix Aviation 
Corporation has advised its custom- 
ers to place orders early for prod- 





NASH DIRECTOR 











C. H. Bliss, vice-president in 
charge of sales of the Nash Motors 
Company, Kenosha, Wis., has been 
named a director of that company. 
In a caption of a picture of Mr. Bliss 
which appeared in a recent issue of 
Automotive Daily News in connec- 
tion with his election to the di- 
rectorate, it was stated that Mr. 
Bliss had been named vice-presi- 
dent in charge of sales, a post he 
has held for a number of years. 


CLEVELAND SHOW 
SALES REPORTED GOOD; 
ATTENDANCE DROPS 
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Chicago Looks Better 


+. 


Where Does the Coliseum 
Stand? 


* ” 
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Lead the Chicago Fair 





Chris Sinsabaugh—Detroit Editor 


HE skipper’s flag is flying over the golden tower of the 

Fisher Building and the column has again become a 
Detroit institution. As yet, we haven’t got our feet on the 
ground, but a quick investigation of the mail shows that there 
hasn’t been much’ going on in this big town since we left for 
the Chicago show ten days ago. 


CALLS AT CONTACT points have failed to develop 
much news, gossip or comment, Every one seems busy gath- 
ering in Chicago show reports and analyzing them in an 
effort to find out how much good the show did in the way 
of retail sales and prospects. It will be a couple of days 
before the returns are in, but the preliminary survey makes 
us believe that perhaps the show was better than we antici- 
pated, just before closing time. 


COMING OVER TO DETROIT on the train, we struck 
one sales manager who gave us a slant that perhaps may 
explain why the attendance at the Coliseum failed to equal 
that of the outside exhibitions. This man voiced the opinion 
that perhaps the old Coliseum has outlived its usefulness 
and that Chicagoans are fed up on the antique building. Its 
accessibility is questioned; the fact that there is no parking 
spaces available for those who drive to the show; that it is 
quite a distance from the Loop; that it is a rather run-down 
neighborhood—all lead this sales manager to believe that 
the Coliseum is to blame rather than the automobile show. 

In contrast, there were the outside shows of General 
Motors in the Stevens, Chrysler in the Congress, Rockne also 
in the Congress, all within three blocks and right in the center 
of things and with free admission. At all these points in- 
creased attendance over last year was reported. The Salon 
at the Drake was housed in one of Chicago’s finest hotels, 
and there the crowds were larger than the previous years. 


WITH CHICAGO holding its wails fair in 1933, the 
column is wondering if it wouldn’t be possible to secure some 
large building in the group in which could be held the 1933 
automobile show. Even if the fair is not to be opened until 
later in the year, why couldn’t the automobile show be put 
on there as a pre-fair curtain-raiser? 


FROM REPORTS we have heard since our return, there 
seems to be a likelihood of the industry discovering that after 
all the business done at Chicago was better than anticipated 
the latter part of the week, when snow and winter weather 
made us pessimistic. 


L. G. S. FREE WHEELING 
SPRING PRODUCTION UP 


Indianapolis, Ind., Feb. 8.—Janu- 
ary shipments of the L. G. S. De- 
vices Corporation totaled 75,000 free 
wheeling unit springs, W. C. Starkey, 
president of the company, an- 
nounced today. The L. G. S. Com- 





MIDLAND STEEL PLANS 
INCREASED BRAKE OUTPUT 





Cleveland, O., Feb. 8.—The recent 
decision of Judge Tuttle of the 
United States District Court of 
Detroit, in dismissing the litigation 
involving alleged infringement of 



























pany is a divison of the Cord Cor- 
poration. 

February schedules call for an 
equal number of units. The company 


of the eight-day exhibition. Thirty is operating day and night with 


makes of 
accessories were exhibited. 


automobiles and fifty] capacity production facilities of 3,000 


units daily, The L. G. S. unit, 


“The trade is Immensely satisfied | standard equipment on Auburn cars, 


with the attendance and the results | 
of the show in general,” declares | 
“To offset slightly | automobiles. 


Mr. Buckman, 
lower attendance than last year was 
satisfaction over the better type of 
interest and buying power repre- 
sented.” 

A fashion show and a musical 
and entertainment program helped 
to bring out a large proportion of 
women visitors, who have an im- 
portant buying influence. 


ucts in its aviation brake division 
in view of a temporary shutdown in 
that section for the purpose of 
making certain factory adjustments. 

The shutdown will not exceed 
thirty days. As soon as the con- 
templated changes in machinery 
placement, etc., have been com- 


pleted, production will continue in 
the usual fashion. 





has recently been adopted by the 
present largest manufaciurer of 


GOODYEAR REPORTS PROFIT 
OF $5,454,047 FOR 1931 


Bendix-Sanford fore-whee] brake 
patents by the Midland Steel Prod- 
ucts Co., may have a far-reaching 
effect in the future development of 
fore-wheel brakes, according to the 
statement by E. J. Kulas, president 
of the company. 

“Because of this decision, the mid- 
land Steel Products Co. can now 
devote its unhampered efforts to 
engineering, manufacturing and 
merchandising of its Midland Steel- 
draulic brakes,’ said Mr. Kulas, 
“During the last three years, the 
;}company has been compelled to ex- 


Akron, Feb. 8. iiiiaiiianas Tire and pend much time, money and thought 


Rubber Company and subsidiaries 
report for year ended December 31, 
1931, profit of $5,454,047 after in- 
terest, depreciation, Federa] taxes, 
profits of subsidiaries not applica- 
ble to Goodyear and after writing 
down raw material and material 
content of finished goods to lower 
of cost or market, but before setting 
up reserve of $3,414,039 for fluctu- 
ation in foreign exchange and $711,- 
384 as reserve for depreciation in 
United States and Canadian bonds. 
Balance after deduction of reserves 
amounted to $1,328,624, 





in defending the Bendix patent suit. 
Now the company should be able to 
concentrate on developments which 
we expect will contribute greatly to 
the art of automobile brakes.” 


NEW MANAGER NAMED 

Evansville, Ind., Feb. 8—D. D. 
Craner, former assistant manager 
of the Western Supply Company 
store at St. Joseph, Mo., general 
automotive supplies, has been 
transferred to managership of the 
local branch store succeeding G. 
Cogan. 




















Northwest Situation Helped 





By Banker-Dealer Meetings 





Seattle, Wash., Feb. 8.—Credit to 
dealer organizations in the Pacific 
Northwest will be extended during 
1932 along the same lines as have 
been done in the past. Banking in- 
terests are inclined to be cautious, 
bat they look hopefully to the auto- 
motive business as an influence in 
bringing back better times. 

Extension of credits will continue 
to be largely an individual matter, 
and the banker will welcome closer 
co-operation between factory and 
dealer, a trend that has been going 
on for some time and which is most 
pleasing to them. 

A policy with one bank is to have 
dealer customers come in once a 
month for heart-to-heart talks with 
the banker. This often results in 
some good suggestions, and the clos- 
er relationship is proving helpful. 

The Pacific National Bank, one of 
the big institutions, has adopted this 
plan. “Not only do the dealers call 
On us, but we visit their places to 
keep in close touch,” said Fowler W. 
Martin, vice-president. “This has 
proven a material help to all con- 
cerned.” 

Mr. Martin advises close watch of 
credits, and especially in small re- 
pair jobs. “We found one firm that 
had $6,000 on the books of small 
repair charges, $3 to $10. The 
best plan is collect cash on these 
minor jobs, except from customers 
having regular accounts. This sum 
would be much better in the till of 
the dealer than on the books. 

“We are not reducing credit this 
year and have not lost faith in the 
automotive industry, one of the big- 
gest there is. 

“The dealer must, first of all, have 
a contact and a contract with the 
factory, that is right. Then in sell- 
ing new cars, he must be careful to 
whom he sells, and to get ample 
down payment. “Watch credits,” 
was Mr. Martin's suggestion. “Do 
not let them pile up on the books.” 

The gocd dealer, he said, is “good 
on service, and not a good fellow 
who is well liked by his customers 
because he is easy on credits.” 

In referring to the possible busi- 
ness trend for spring, Mr. Martin 
declared that in February a more 
accurate prediction can be made. 
However, during January there has 
been general improvement in the 
Seattle section, with many liquidat- 
ing, in various lines, so that the 
change seems to be in the right di- 
rection. 

eorge H. Greenwood, president 
of the Pacific National, insisted that 
dealers must show that they are 
operating on a safe and conservative 
basis, when credit will be given 
them the same as in former years. 

“If the dealer’s zeal for volume 
causes profits to melt away, we do 
not look with favor upon such a 
concern,” Mr. Greenwood said. “The 
best way for a dealer to merit good 
credit rating is for him to show 
that he can operate at a profit. He 
must have capital; must not let the 
overhead get beyond reasonable 
bounds; he must not over-allow, for 
we still consider the used car prob- 
lem a real problem. 

“The banker likes to know that 
the factory will not load up a 
dealer with too much stock, and 
that the relationship will not be an 
arbitrary one, but one of helpful- 
ness. Some factories in the past 
have been very difficult in their 
attitude. Co-operation and mutual 
helpfulness between factory and 
dealer, is the answer, for a better 
attitude toward the dealer by the 
banker.” 

The banks are making loans on 
sales contracts and not on stock on 
hand, cither used or new, as a rule. 
Where the individual concerned is! 
rated high, exceptions are made. 
Loans on sales contracts as col- 
lateral are considered very fine 
security. Buyers of new cars espe- 
cially are almost certain to continue 
payments, especially if the dealer 
used some discretion in down pay- 
ment and the standing of purchaser. 

Jay G. Larson, vice-president of 
First National Bank, Seattle, de- 
clared policy of loans to individual 
dealers considered to have proper 
rating, will be continued during 
1932. 

“We put the dealer in the cate-! 
gory cf the regular business man,” 
he declared, “and we have no preju- 
by his own standing and by the lines 
he handles. The men we do busi- 
ness with we feel are amply qual- 








ified to take care of their affairs.” 
dice In tne matter. We judge nim 

In the Seattle region spring is 
expected to bring some general im- 
provements, but nothing big is ex- 
pected. Lumber, always a big indus- 
try for the northwest, is still in the 
doldrums. Production is about 16 
per cent. of normal. Experts look 
for domestic trade in lumber to 
pick up ahead of Oriental demand, 
for conditions are very much unset- 
tled in the Orient. Some mills are 
running and also some 
camps, resuming after the holiday 
shutdown, 

In the salmon industry, the pack 
was large last season, so that there 
is a carry-over. This indicates re- 
Strictions in the fishing business 
this coming year. 

The fruit crop also was plentiful, 
with sales slow. Wheat likewise is 
not commanding the price it should, 
and although good crops are in 
prospect for the coming season, 
price is an element that is uncer- 
tain. 
affect the new car market, and be- 
cause of their uncertainty at this 
time, but with further trends to be- 
come apparent before the end of 
February, bankers fee] that they 
could then prophesy with more 
confidence. 

That the automobile industry will 
be a factor if not a leader in the 
comeback scems quite generally 
admitted. 


NEW ENGLAND 
NEW CAR SALES 
OFF 17.2% IN 1931 


(Continued from Page 1) 


whole was slightly more than 27 per 
cent. 

The only gain was registered in 
the District of Columbia, where 
sales were up 15.2 per cent. 

The following table compares reg- 
istrations of new passenger cars in 
the United Statesin 1931 with those 
of 1930, arranged geographically, 
from the state by state totals pub- 
lished by Automotive Daily News, 
trade publication: 

New England 











1931. 1930. Decline. 
Connecticut . 31,964 41,387 22.8 
Maine ..... . 15,262 18,003 15.2 
Massachusetts .. 87,158 104,329 16.4 
New Hampshire 9,933 10,804 8.0 
Rhode Island .. 13,833 15,722 11.9 
Vermont ....... 6,559 8,772 25.2 
SE. ‘eindace 164,729 199,017 17.2 
East 
Delaware ...... 5,160 7,290 29.2 
Maryland ...... 29,637 36,843 19.5 
New Jersey .... 83,097 98,093 15.2 
New York .....232,735 266,211 12.5 
Pennsylvania ..150,866 199,252 24.4 
West Virginia .. 18,931 28,447 35.2 
EE | danonns 520,426 636,136 18.1 
South 
NE nn ake 15,428 25,535 39.6 
Arkansas ...... 9,699 19,303 49.7 
PROTIES sc cccccce 25,146 31,701 20.6 
Georgia ....e0.- 24,915 27,634 9.8 
Kentucky ...... 26,373 34,658 23.9 
Louisiana . 17,593 26,214 32.8 
Mississippi - 9,547 20,583 53.7 
BEMOOUEE  cccccve 60,766 86,335 41.1 
North Carolina. 28,088 33,768 16.8 
South Carolina. 14,321 18,622 23.1 
Tennessee ...... 23,138 37,711 38.4 
| re 71,139 119,915 40.0 
Virginia aso) ee 44,652 19.1 
Dist. of Col.... 23,098 20,047 *15.2 
EE ncasees 386,742 546,678 29.1 
*Increase. 
Great Lakes 
eres 117,829 163,387 27.9 
De. cos wae 53,009 69,878 24.0 
Michigan .++e 96,005 128,559 30.8 
Minnesota 46,683 66,790 30.2 
Cee: avesaenaed 111,880 158,329 29.3 
Wisconsin ..... 47,322 72,143 34.4 
TA caceces 472,728 669,086 29.3 
Middle West 
DE, susan 45,254 76,985 45.2 
ORS 28,282 44,779 36.7 
Nebraska ...... 25,185 41,345 39.0 
North Dakota . 17,411 12,861 42.5 
Oklahoma ..... 23,750 53,198 36.6 
South Dakota... 9,349 18,383 49.3 
MG Seien¥s 139,231 247,551 43.8 
Rocky Mountains 
Arizona ....... 5,400 8,985 39.9 
Colorado ....... 18,277 26,762 31.8 
Idaho ..... 10,265 46.3 
Montana 1 11,628 30.8 
Nevada 7 3,463 30.9 
New Mexico 3,916 7,123 45.0 
TOR casccsecce .731 10,201 43.8 
Wyoming ...... 4,120 4.834 14.8 
Totals ..... . 53,418 3,262 35.8 
Pacific Coast 
California ..... 134,478 184,312 27.1 
Oregon ........ 14,218 22,111 30.7 
Washington .... 22,046 37,915 41.7 
TOROS ecacces 170,742 244,338 30.1 


NEW GRAHAM DEALER 
Ottumwa, Ia., Feb. 8.—The Ackley 
Motor Car Company, West Main and 
Washington streets, has announced 
that it is to handle the Graham line 
of motor cars, sales and service. 


logging | 
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An Oddity in Advertising 


ouT or 10 


STUTZ 1s wor rue car For rou... 


Even when they can afford @ Stutz. mune people ont of tor 
would never tak of buying one 


their Stutz-owning {rnende are few and far 
between. 





they much prefer to @uy the car they meet 
more irequently 


they dislike being differeat conventionality 
| meens more to them than pdérsonality 


| f ahey' ll even sacrifke periormance to own the 
ear thats “standard” in their eet * 
the Stutz ts not for them. 


But for those very jew whe hoor @ car jer thet ua dow 
who know what they want and why, they 
want it 


who purchase for themselves and sot ther 
friends . 


an are individuals, in the minority, and proud 
at . e 





| 


STUTZ 
433 Connecticut Boulevard 


This attention-getting newspaper advertisement, used by the Stutz 
These basic conditions will} Motor Sales Company of East Hartford, Conn., presents an appeal widely 
different from that usually encountered in new car promotion, 


Nebraska Jobbers Reduce 
Stocks, Drop Alien Lines 


Lincoln, Neb., Feb. 8.—Nebraska 
jobbers of automotive replacement 
parts and accessories note a slight 
improvement in thei business for 
the first half of January as com- 
pared with a year ago, and, while 
they are divided in their opinions 
as to just which period will witness 
the peak of jobbers’ sales in 1932, 
they are fairly unanimous in pre- 
dicting a better sales volume for the 
year than was experienced in 1931. 
| All Lincoln jobbers believe that the 
| sale of shop equipment will pick up 
this year, 
| Two noteworthy trends in the 
Nebraska jobbing field have grown 
out of the past year’s experience. 
One has been to cut down seasonal 
accessory inventories, selling such 
items at cost, or very near cost, in 
| numerous instances in order to re- 
, duce thefr stocks to a minimum. 
The other trend has been to stick 
more closely to the automotive field 
in their business, dropping such 
alien lines as radios and sporting 
goods. 

E. G. Evans, wno has charge of 
the automotive wholesale depart- 
ment of the Henkle & Joyce Hard- 
ware Company, with headquarters 
at Lincoln, said that there has been 
no retrenchment in his company’s 
automotive parts business. “On the 
contrary, we are taking on new lines, 
especially in replacement parts, 
whenever we find something that 
looks good to us,” he declared. “We 
have dropped a number of seasonal 
accessory lines, however, in addition 
to radios. Some of the more stable 
accessory lines are still profitable to 
handle, we find, such as chains and 
radiator fluids, but heaters, spot- 
lights and similar items have been 
moving entirely too slow during the 
past eighteen months to be profit- 
able. 

“The first half of January has 
| shown improvement over the same 
period in 1931, and I see no reason 
why this upward trend should not 
continue fairly steady throughout 
the year,” he continued. “While we 
look for more new car Sales to be 
made this year than last, we also 
have an idea that most of these 
sales will be in the lower-price class 
and that these cheaper cars will be 
purchased to a greater extent by 
two-car owners, who will continue 
to run their higher-priced old cars 
for a few more seasons. Naturally, 
this will make good business for the 
jobbers.” 

Mr. Evans is of the opinion that 
Nebraska farmers have more money 
than they are generally credited 
with possessing and that more of 
this money is going to find its way 
into the pockets of service garages 
and jobbers, as well as new car deal- 
ers, this year than last. “Tight 
money,” influenced by the hectic 
banking situation of the past two 
| years, has been at the bottom of 
many of our troubles, Mr. Evans 
believes. 

The two-car family tendency ‘is 
also predicted for 1932 by J. B. Hol- 
lenbeck, general sales manager of 





Custem Bodies by 
LeBaren and Brunn 


MOTOR SALES CO. 








here @ the Stutz story > 
Sturt Aes .peceahaed @ yngmal engymering and mdindual 
deugn fo wwoonly pears Y 

Stutz us une of cme. tastest svotk cars in che 
world 


Sturz is the safest car in the word 


Stutz nelds etock car recurds that have pever 
¢t Deen broken, 
yet 2 . 

Stutz sells mere custom-built cers im proper. 
tron to its production than amy other company 
s(eacepting Rolls-Royce and Duesenberg, 


Stutz ts wow geady with the DV-J2—an eight 
with sixteen-cylinder powet and smoothness, 
without the complication of the extra cylinders— 
the world's first stock car under $10,000 employ- 
ing the dual valve, double overhead catnshaft 
principle, 

1) you're “ome out of son.” here's news—che Stutz “Dear- 
cat” returns. Ife the DV 32 Sports Readvter Cuaranteed 
by Mfdovd te de at least 100 mutes per how. 


East Hartford, Conn. 








the Sidles-Duda-Meyers Company, 
which was formed last year by 
merging the Sidles and Duda- 
Meyers jobbing concerns, the com- 
bined companies now representing, 
perhaps, the biggest automotive 
wholesale concern in the country in 
point of area of territory covered, 
though there are others which prob- 
ably do a larger volume of business. 
(The territory served is greater than 
1,000 miles east and west and ap- 


proximately 700 miles north and 
south.) 
The Sidles-Duda-Meyers Com- 


pany experienced a better replace- 
ment parts business in 1931 than for 
the preceding year, and Mr. Hollen- 
beck looks for some improvement 
this year over last. “We are adding 
new replacements parts lines all the 
time, while, at the same time, we 
are adhering much more strictly to 
the automotive field,” he said. “Our 
average margin of profit on seasonal 
accessories such as heaters has been 
reduced, but this does not mean 


(Continued on Page 6) 


INCREASED RIM OUTPUT 
INDICATES CAR GAINS 


(Continued from Page 1) 


ing to improvement in automobile 
production for February. 

The Tire and Rim Association’s 
figures show that 688,959 of the total 
of 810,759 rims produced and in- 
spected during January were of the 
drop center type. This is equivalent 
to 85 per cent. of the total and com- 
pares with 188,512 out of 681,301, or 
28 per cent., in January one year 
ago. 

The flat-base balloon tire figures 
only slightly in the rim production 
statistics for January with an indi- 
cated production of 27,794, or 3.4 per 
cent., of total output, compared with 
244,069, or 36.1 per cent., for Janu- 
ary, 1931. 

Output of twenty-inch truck tires 
last month totaled 81,686, or 10.1 per 
cent., of all rims, compared with 
206,910, or 30.7 per cent., in this 
classification one year ago. 

Practically no airplane or motor- 
cycle tires were turned out in Jan- 
uary. 

COBB & WHITEHEAD LINCOLN 
DISTRIBUTOR IN LOUISIANA 

New Orleans, La., Feb. 8.—George 
P. Montagnet, manager of the Lin- 
coln division of the Ford Motor 
Company, Arabi, La., announced the 
appointment of Cobb & Whitehead, 
Inc., 1400 St. Charles Ave., as Lin- 


coln distributor for New Orleans, 
Baton Rouge and McComb, Miss., 
and surrounding territory. A. J. 
Whitehead is president of the new 
organization, with Glenn S. Cobb 
as secretary, treasurer and manager. 
This new company will handle the 
Lincoln cars exclusively. 


ie 


| CHICAGO’S 





SHOW 


(Continued from Page 1) 


whereas in advance the quota had 
been placed at 75 units. 

“The attendance record has been 
satisfactory in the light of condi- 
tions, and the sales record was ree 
markable,” said Manager Miles in 
his statement. “Both point defi- 
nitely to the fact that the Chicago 
show achieved the aim set for it 
through an advancing pace in busi- 


} ness for the ensuing year. 


| 


“The Chicago show created a sub- 
stantial spirit of optimism among 
manufacturers and dealers. They 
know, of course, that 1932 will not 
be a year to measure up to the boom 
period, but they expect it to show 
much improvement over 1931. They 
report that they are returning to 
their headquarters to get the ad- 
vance movement in production 
under way immediately.” 

At the salon in the Drake, senti- 
ment turned more cheerful during 
the closing two days of the show. 
There was disappointment upon only 
OMe score, namely, the actual sales 
made. Attendance gained 25 per 
cent. over the last show, held in the 
fall of 1930, and was almost on a 
par with the best record in history, 
The Friday crowd came within six 
persons of the largest day since the 
Chicago salon was first held, Man- 
ager John R,. Eustis announced, 
Encouragement was given exhibitors 
in all quarters by size of the bona 
fide salon clientele in attendance, 
These class buyers were really in- 
terested in the 1932 editions of the 
custom body builders and frequent- 
ly declared they would be active in 
purchasing with the upturn of busi- 
ness and general sentiment. The 
men in charge of exhibits were 
pleased over the contacts they had 
renewed and the prospects for a 
sales pick-up soon. 

That Chicago was not only made 
motor car conscious but motor car 
responsive during show week is fur- 
ther evidenced by an estimate that 
no less than 400,000 persons viewed 
the 1932 models here at the na- 
tional show, the S¢'on, the special 
exhibits of General Motors, Chrys- 
ler and Willys-Overland products, 
Graham, Rockne, De Vaux and 
other makes at loop hotels, as well 
as the community dealer shows at 
the Edgewater Beach and Chicago 
Beach hotels, and the dealer show- 
room displays along the various au- 
tomobile rows in the city. 

A review of messages delivered by 
sales executives to their distributor 
and dealer organizations at lunch- 
ecns, banquets and meetings during 
the week shows agreement upon 
the value of certain strategies for 
1932. 

Stressed particularly were the new 
Reconstruction Finance Corporation, 
as a restorer of confidence and re- 
newed public buying, the campaign 
against hoarding of some billion and 
a half dollars, which should be di- 
verted into the purchase of new 
cars, efficient methods on the part 
of dealers to keep their business in 
good financial shape, and generally 
intelligent, aggressive activity, with 
plenty of it, on the part of sales- 
men. 

The sales forces are proud of the 
job their engineering departments 
have done on the new models and 
feel these cars are such as will 
break down resistance among pros- 
pects in need of new cars and in 
position financially, as millions of 
them are, to make these highly 
desired purchases. 

Truck, accessory, parts and shop 
equipment exhibitors joined the au- 
tomobile contingent in - expressing 
satisfaction over the results during 
show week, especially the pick-up in 
interest in the final four days. 


AUTOMOTIVE UPTURN 
SPURS CANTON PLANTS 


(Continued from Page 1) 


In as much as these two concerns 
are so closely linked with the auto- 
motive industry, their pickup de- 
pends largely on the improvement 
in the automotive industry. 

Larger tin plate mills as well as 
many plants making smaller auto» 
motive parts and frogings, axles, 
have been working on near capacity 
schedules as demand quickens tor 
their products from automotive 


manufacturers, 
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The Chicago Show 










events of the week. 







that of the 1931 event. 
cold, and the hoped-for crowds did not turn out. 






its appearance. 
too late for the establishment of any record. 

Reports from practically all the car manufacturing com- 
panies agree that, in spite of the lower attendance totals, sales 
were better than last year. .There is no question that the 










down the crowds. The city is having difficulty in paying its 






class. 

However, we wonder whether the special exhibits at the 
various hotels do not constitute the factor which has tended 
in recent years to cut into attendance at the Coliseum. 
New York Grand Central Palace is in the center of the hotel 
district, where most of the automotive visitors congregate. 
It is in the center of much of New York’s life. 
easy to drop into the show after they have had dinner in any 
of the hotels, and they follow the natural] inclination. 
theater district is within easy reach of the Palace, and a visit 
to the automobile show before the theater is almost inevitable. 

But the Coliseum is located at a considerable distance 
from the hotel and business center of Chicago. 
the biggest companies in the industry stage comprehensive 
and attractive special exhibits in the hotels. For the person 
interested in a certain car, a hotel exhibit is convenient and 
satisfying. 
naturally does not ride out south to the Coliseum. 

Of course, the proof of the pudding always lies in the 
eating. If smaller sales crowds bought more cars than were 
purchased during the show week last year, Chicago’s show 
was a success in spite of diminished attendance. Another 
thing must be remembered. With the great crowds that 
visited the hotel exhibits, hundreds of thousands of persons 
saw the new products of the automotive industry. For a 
whole week the attention of the general public was centered 
on the new cars. No one in Chicago during show week could 
go into a hotel lobby without having it impressed upon him 
that the new cars were on hand. The ultimate effect of this 
focusing of public attention on the 1932 motor cars cannot 
fail to have a stimulating effect on sales as the warm days 
begin to put in an appearance. 

And one final word. Let us not forget that without the 
Coliseum show the special exhibits in the hotels would never 
be held. The national shows still perform their appointed 

function of centering the attention of the country as a whole 
on the automotive industry and its products. And that, gen- 
tlemen, is the real purpose of automobile shows. 

















Here is an amusing story, with a moral, told by B.C. 
Forbes in a recent column: 

“A fire extinguisher salesman connived with a Western 
farmer to invite all the neighbors to meet at the farm and 
witness a_ spectacular fire-extinguishing demonstration. 
They would book a lot of orders for extinguishers and split 
the profits. After serving a free lunch, the salesman dashed 
a cupful of gasoline against the side of a grain stack, applied 
a match and proceeded to demonstrate how quickly his fire 
extinguisher would put out the fire. But alas, he had for- 
gotten to load it. Soon the grain stacks and buildings were 
roaring furnaces. 

“The farmer pursued the fleeing salesman with his shot- 
gun, but found he also had forgotten to load the shotgun.” 
And the moral is: “Don’t forget to load the gun.” 







He inspects the car in which he is interested and | 


phone Trinity 2-3500; Wiliard R Cotton, Western Manager, 333 North Michigan Ave., 


OW that the Chicago national show for 1932 is a matter 

of history, we can examine with some detachment the | 
It had been hoped before the exhibition | 
was thrown open to the public that attendance would surpass | 
Opening day was clear, but bitterly | 
Cold and | 
rain alternated until Wednesday, when milder weather made 
Attendance promptly picked up, but it was) 


employees, and this undoubtedly eliminated a definite buying | 


The | 


People find it | 


|year than last. 


The}! 


A number of | 
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financial plight of Chicago had a good deal to do with keeping | 






N.Y. TRUCK OWNERS 
CITE TAX FIGURES 
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Trade Association News 


Newark, N. J ., [rade Group 
Urged to Use All Sales Aids 


Newark, N. J., Feb, 8.—Declaring | that in 1932 we will do about the 
that — dealers — find | same business as in 1931, it should 
ae ae the ‘aes oe |be easy to adjust your overhead to 
oo ine nabiie is getting ready to meet your proportionate share of 
| buy ele E. Holgate manager of this business and profits, and then 

. Sa - stick to it. 
| the Newark Automobile Trade As- a . ; : 

sociation, in a bulletin to members, One of the soundest payee I 

warns the dealers that they will have -_ os = aw that 
sales aids they can get.| Prepared by , ertram Lewis, 
need all the sales aids they can § vice-president of the Commercial 


“During, and prior to the NeW| creqit Company, who has not only 
York show week, I attended a num-|, background of dealer and sales- 
ber of meetings in New York, at manship experience himself, but 
| which various speakers endeavored who is also in constant contact | 
| to forecast what might be expected with dealers and their problems all 
| Of 1932,” Mr. Holgate says. “Natural-| over the country. I believe it will 
ly, with different men, representing pay you to ae tite sear Gak eh, 
| different factories or different in- | put many times : 
terests, there was a diversity of “With the local state and Federal 
opinions as to what might be €X- governments sniping at the automo- 
pected for this year. bile industry, with proposed new 

“Perhaps the soundest taxes which will not only create ad- 
heard was that of R. H. Grant,! ditional sales resistance, automotive | 
chairman of the sales managers’| dealers will need to watch every|for the transportation of persons 
committee of the National Automo-/ department of their business this|and (or) property for hire, the 
bile Chamber of Commerce, in his! year if they are to continue in it.| registration fee shall be double the 
talk before the Metropolitan Dealers|] believe there is money still to! fee hereinbefore specified.’ ” 
pre-show mecting in New York. He| be made out of the business, but | - 

NEW CONCERN FORMED 


oe 











pretations of haul for hire features 
of the bill, may even result in per- 
centage increases doubling the fore- 
going figures. 

“It is a sad commentary on the 
intelligence of those who proposed 
the bill to realize that under this 
measure a tractor and trailer used 
for transferring heavy machinery, 
such as steam shovels and other 
contractor equipment, would require 
a license fee of $15,000 a year. 

“It is also worthy of note that in 
many instances under the proposed 
tax schedule the license fees are 
greater than the original cost of the 
equipment. Take, for example, a 
12-ton tractor and trailer, the license 
fee on this vehicle under the 
amended requirement to license for 
both weight of vehicle and load 
would be more than $4,000. 
| “Adding insult to injury, an iso- 
lated paragraph of the bill says the 
following: 

“In a case of a motor vehicle, 
other than a hearse, held and used 











forecast I} 


stated that in 1931 there were) jt will need to be run as a busi-| 
1,900,000 automobiles sold in this; ness and on business lines.” Stratford, Conn., Feb. 8. — The 
country, and from his observation | | Pootatuck Corporation has been 


and deduction, particularly with re- 
gard to replacement of obsolescent 
| cars, he figured that there would be 
| 2.000,000 neededefor 1932. Personally, 

I believe Mr. Grant was purposely 
conservative in this latter statement, 
There are more than 6,000,000 auto- 
mobiles regis:ered that are eight 
years old or over. Many of these 
| will have to be replaced this year. | 
You can find out how many of these | 
eight-year-old cars are in your own 
territory, and in your own price- 
class, by checking back your regis- 
tration lists. 

“Unless Congress runs amuck, I 
believe that business will be con- 
|} siderably better before the end of 
the current year, and that more 
automobiles will be purchased this 


ACCEPTS NEW POSITION | formed here to manufacture auto- 
Evansville, Ind., Feb. 8—Guy R./| mobile vacuum cleaners. The 
Crecilius, vice-president and as- | cleaner will be marketed under the 
sistant manager, Lee Tire Sales | trade name Carvac. Space has been 
Company, 4th and Chestnut Streets, } acquired in a factory building at 
has resigned to become advertising| S‘tratford Center, according to 
manager for a local radio station.| Donald S. Sammis, one of the or- 
He is succeeded as assistant man- | ganizers, and production is expected 
ager by Akin Morton. ‘to begin in the near future. 


“You will be interested to know | 
that up to the time the heavy | 
rain fell on Saturday during our! 
Automobile Show week, we were 20| 
per cent. ahead of last year in at- 
tendance, and despite the heavy | 
downpour on the closing day, we| 
finished 13 per cent. ahead of last | 
year for the week. 








|keener interest in the new models 
| than 
| years, 


| COMING EVENTS | 


22-27—Des Moines, Ia. 
2%-March 5—San francisco, Cal. 


“But what is more important is | 
the fact that the public evinced 


they have shown in several 

The orders actually placed 
during the show, and the week 
that has intervened since, are about 
double those of last year. 

“I believe the public is getting 
ready to buy, but they are going to 
be tough, and it will need every bit 
of constructive sales effort that can 
be mustered if this business is to 
be done without loss. I think you 
will find it the toughest buyers’ 
market you have had in years, and 
the unfortunate part is that sales 
forces are depleted, and in some 
instances are only 50 per cent. ef- 
ficient, and it is this kind of sales 
army we must send against the 
tough buyers’ army which wil] have 
to be convinced before they pur- 
chase. 





| 


{ 


would know 
what is the very 
latest mode in wire 
wheels, just observe some 





of the new Kelsey-Hayes 
equipped models. Note too, how 


“Dealers will need all the sales ‘ rf 
helps they can get this year. If beautifully their Kelsey-Hayes 
you take Mr. Grant's statement the 


equipment complements 
general design of the car 
and how it brings out 
their fresh new beauty 
to the fullest ad- 


vantage. 


Ss ccenaiadieineiamntiatiaaiiaiaiaimaciiemaiiaci teeta ee 
FEBRUARY 
Show, Springfield Automobile Deal- 
ers Association, State Arsenal. 
6-13—St. Paul. Annua) Automobile Show 
St. Pau! Automobile Dealers. Inc. 
7-13—St. Louis. Annual Automobile Show 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building. 
8-13-—Ottawa, Canada. Show. 
10-13—-Trenton, N. J. Annual Automobile 
Show, Trenton Automobile Tra *¢ 
Association . 
13-19—Indianapolis, ind. Indianapolis Au- 
. tomobile Trade Association Show 
Earl G. Henry, Mgr. 
13-20—Kansas City, Mo. Annua) 
mobile Show. Kansas Cit} 
Car Dealers’ Association. Am 
Royal Building 
13-20—Los Angeles, Cal. 
Hotel Biltmore 
17-21—Peoria, Ill. Automobile Show. 
21-25—-New Orleans, La. Show 
Show. 








Auto- 
Motu! 
ericar 


Automobile Salon 


SE 
LL 


Anutcomo 
bile Sa'on Palace Hotel 
29-March 5—Seattle, Wash. Show. 
MARCH 


3- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show. . A 
Travers, chairman. 
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Production -- Engineering -- Factory 








Radial Drilling Machine 
Serves Three Purposes 


= 





The American Tool Works Com- 
pany, Cincinnati, O., is ann>uncing 
a new and improved triple purpose 
radial drilling machine. In this new 
model the head has been equipped 
with anti-friction bearings. 


All the | 


|the arm when it meets an obstruc- 
'tion while being lowered. Safety- 


| stop dogs are also used on the ele-| @ drill stand and container with tap | 
Anti-friction bearings | data indexed on the face. 
is of eadmium steel and the panels | 


vating shaft. 
are used throughout the mechanism. 
The levers used in operating the 





G. E. ADDS PENDANT 


PUSH-BUTTON STATION | 


xeneral Electric. Schnectady, has 
just announced a new pendant type 


of electric push button, designated | | 


as CR-2940. This device is designed 
for use in 
driven tools, such as planes, boring 
mills, ete. The station may be 
equipped with enough cable to per- 
mit the operator to carry it around 
with hjm. 

The momentary 
unit gives normally and 


a open 


normally closed circuit. All the but- | 


except the “stop” button, are 
protected from accidental opera- 
tion by means of a guard at 
the bottom of the button. The stop 
button is placed on the bottom of 
the station. It has a mushroom 
head to make it easy to get at in 
case of emergency. A name plate 
is placed over each button with its 
function indicated. The case is a 
round corner part of aluminum 
alloy with a black japan finish. 


INDEXED DRILL STAND 
AND CONTAINER 


The Huot Manufacturing Com- 


tons, 


| pany, St. Paul, Minn., is putting out 


shafts, including the spindle, are of | machine have been placed in a cen- | 


alloy steel, heat-treated, ground and 
multiple splined. The handwheel 
for moving the spindle is located at 
the right and is set at an angle 
to make it convenient for the opera- 
tor. The hand feed wheel is auto- 
matically disconnected when the 
power feed is in use. 

The elevating mechanism is con- 
trolled from the head and is claimed 
to be accident proof. The arm is 
clamped and unclamped by an ele- 
vating lever placed at the head, 
right in front of the operator. When 
the contro] lever is raised t> elevate 
the arm the arm clamp is automati- 
cally released before the elevating 
mechanism comes into operation. 


This is so when the arm is lowered. | 


A brake is fitted on the elevating 
mechanism to operate automatically 
on the elevating gears, this prevent- 
ing the arm from coasting after the 
elevating mechanism is disengaged. 
Another feature is a safety clutch 
on the elevating screw to disengage 


STEEL INDUSTRY 
REFLECTS UPTURN 
IN CAR OUTPUT 


(Continued from Page 1) 


tained in the last three or four days 
gave employment te several hundred 
men at Mahoning Valley Steel Co.’s 
sheet plant at Niles, O. Likewise, 
Youngstown Sheet & Tube Co. 
opened its mills for rolling sheets at 


Campbell, O. and in Youngstown, | 


giving employment to more than 
three hundred men who have been 
idle recently. 


Valley trade authorities 
that 24 of 68 open hearth furnaces 
in and about Youngstown are mak- 
ing steel and, if similar plants at 


Sharon and Farrell, Pa., are included | 
in the total, 32 of 83 open hearths! 


in the district are operating. 
Companies making automobile 

steel continue to be more active in 

the Youngstown territory. Republic 


Steeel Corp. operations are contin- | 


uing near 35 per cent of capacity 
although ingot production from the 
corporation's local plants is sharply 
above this figure. Twelve of 23 open 
hearths are melting for Republic in 
this district and two sheet plants 
are rolling, against one recently. 
Sharon Steel Hoop Co. is operating 
at 55 per cent., Carnegie Steel Co. 
slightly under 40 per cent., and 
Youngstown Sheet & Tube, 18 per 
cent. 


report | 


| tral position. The gearbox speed 
levers have been extended to the 


| tion. On the larger machines a 
single step suffices to reach them. 
| Speed and feed controls on the gear 
are grouped to give easy operation. 


| lower the spindle. 

The tapping attachment employs 
a combined spring steel and fiber 
friction band contacting the hard- 
; ened and ground surface of the fric- 
tion cup. The fiber friction band is 
claimed to have a greater coefficient 
| of friction than cast iron. 
of the unit is frotected by the 
| spring steel band, which forces the 
friction band to snap away from 
the friction cup just the second it 
|is released, thereby’ eliminating 
drag. The entire tapping unit is 
carried on generous hall thrust and 
‘radial bearings. 


| ALUMINUM INDUSTRIES 
"HAS NEW PRESERVATIVE 


Cincinnati, Feb. 8— Aluminum In- | 
dustrjies, Inc., has developed a pre- | 
servative for metals, stone, wood, 
fabric or any combination of these 
‘materials which is heat-resisting, 
non-corrosive and weatherproof. 


The new product, called Permite 
Resalum, was developed from a syn- 
| thetic resin. 

Aluminum Industries has facilities 
to manufacture 2,500 gallons of the 
| preservative daily. Development of 
‘this product follows introduction a 
short time ago of an aluminum 
| paint. 

Negotiations are under way with 
a large motor car manufacturer for 
use of the preservative on all ex- 
posed parts of the car. The resin 
can be mixed with aluminum paint | 
and sprayed on the surface in one | 
operation. | 


IMPERIAL BACKS PROTEST 
OF BRITISH COLUMBIA TAX 


Vancouver, B. C., Feb. 8.—Service 
stations of the Imperial Oil Com- 
|pany at Victoria, B. C., recently 
opened a petition for the motoring 
public to sign in opposition to the 
suggested gas tax increase in British | 
Columbia. All customers securing | 
;gas at the establishments are re- 
| quested to sign these petitions. 








The life} 


| Two levers are provided to raise and | 


|}arm girdle and even on the small | 
|machines the operator can reach} 
them without moving out of posi-| 








CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING 2ESULTS 


fold like the pages of a_ book. 
Holes are provided to hold the drills 
snugly, so that they will not fall out 
of place, even after they have worn 
down by sharpening. The index is 
made in three sizes: No. 29 for frac- 
tional drills from s to 4% inch by 
sixty-fourths. No. 60 is for wire 
gauge sizes from 1 to 60. No. 13 is 


1 


for fractional drills from ys to % 
inch to sixty-fourths. 
These drill kits take up little 


space and may be carried in the tool 
kit. The No. 60 set has outside di- 
mensions of 3% by 4'4 by 1 inch. 


SKYBRYTE CO. MARKETS 


NEW RUST PREVENTIVE 


The Skybryte Company, Cleve- 
land, O., is placing on the market 


}a rust-preventing liquid, which is 


known, as “rust-tox.” It is stated 
that in refinishing a rust-coated 
surface all that is necessary is to 
brush off the loose scale and paint 
or spray with the liquid, which 


absorbs all the moisture content in | 


the rust and makes it chemically 
inert. The dried coating is glossy 
and transparent. 

Rust-T2x may be pigmented and 


| used with aluminum flakes, red lead 


It resists temperatures 
It is also 


or graphite. 
up to 550 degrees Fahr. 
said to resisi acid fumes, 
salt air and oxygen. It can be 
sprayed on or brushed at any tem- 
perature above 35 degrees 


connection with motor- | 


contact button 


The box | 


smoke, | 


‘Musselman Hub Brakes 


For Low 


Pressure Tires 





NEW Musselman hub brakes for low pres-ure tives 


pany, Cleveland, O., is manufactur- 
jing the Musselman hub, which is 


| whole wheel on the motor vehicle. 
| This device is claimed to centralize 
ithe weight, reduce centrifugal force 


‘always in balance. 

The hub consists of a heavy gauge 
steel driving disc to which is mount- 
| ed one half of a split rim. By re- 


SPRING PROTECTION 
A TREND NOTED IN 





Passenger car engineers are recog- 
nizing, more and more every year, 
that wniform spring action is an 
absolute necessity to insure riding 
comfort. The average car owner is 
very careless of the maintenance of 
|his springs, simply because it re- 
, quires constant attention to main- 
| tain uniformity. Lack of lubrica- 


tion of springs causes rust and cor- | 


rosion, which entirely destroy the 
balancing of the car, which has 
been accomplished with a _ given 
spring action. Likewise, too much 
or improper lubrication destroys 
inter-leaf friction of the springs, 
;and again destroys the fine balance 
| that the car designer has provided. 

Many of the better cars haye 
adopted steel spring covers, provid- 


| ing a predetermined, proper amount | 


| of lubrication, housed and protected 
‘by a canvas and steel sheath. 
Through the Gabriel organiza- 
tion, this protection and insurance 
of continued riding comfort is made 
available for car owners whose cars 
are not equipped at the factories. 
Gabriel service stations throughout 
| the world offer these steel spring 
| covers both to car owners and to 


, dealers who are anxious to provide | 


|this feature to their owners at a 


profit to themselves. 
WESTERN AUTO SUPPLY 
OPENING NEW UNIT 


Burdick, local retail manager of the 
| Western Auto Supply Company, has 


The Musselman Hub-Brake Com- | 


| designed to take the place of the| 


and keep car, tires, hub and chassis | 


THE 1932 MODELS 
| 


Cincinnati, O., Feb. 8—Albert D. | 


moving the nuts on the outer circle 
of bolts, the companion half of the 
| Split rim is removed for tire mount- 
|}ing. The standard sncp-in hub cap 
gives access to the wheel mounting 
| bolts and the hub assembly. 

| The manufacturers claim that the 
new low pressure tires mounted on 
|these hubs give the smallest car 
| the riding comfort that the biggest 
| chassis provides. 


‘STARRETT STEEL RULE 
WITH TAPERED END 


A flexible rule, ta ed at one end 
; to facilitate measuring in limited 
areas, has just been placed on the 
'market by the L. S. Starrett Com- 
pany of Athol, Mass. It is extremejy 
practical for measuring holes and 
slots and similar places in which an 
ordinary rule cannot be inserted. 

The taper starts at the two-inch 
mark and decreases gradually to an 
,;end width of one-eiehth inch. The 
irule is graduated in sixty-fourths 
on one side, thirty-seconds on the 
; Other. Graduations are placed in 
{relation to the natural position of 
| the rule, making it unnecessary to 
| turn it end for end to measure with 
| the figures inverted. 

The rule, No. 328 in the Starrett 
Catalogue, is six inches long, one- 
half inch wide, and made of high 
quality spring-tempered steel, flex- 
ible enough to conform to a two- 
| inch circle. 


'FLEXSTONE ABRASIVE FOR 
DRESSING CONTACT POINTS 


pei 


The Rinck-MclIlwaine, Inc., New 
York city, is offering the Rimac 
| flex-tone tcol for dressing tungsten 
‘contact pcints, This device com- 
prises an abrasive in the form of a 
flexible strip. This flexible core en- 


‘ables the user to get into corners 
and around bends where a file is 


and left for Cleveland to supervise the ' difficult to handle. It is stated that 


covers about 1,500 square feet per | opening of a large distributing ware- the tool smoothes the hardest of 


gallon. It is claimed that the mate- 


rial bakes on instead of burning out; will be in charge of the new ware-' 


under the heat of riveting and that 


it leaves air-tight and water-tight | supplying automobile parts, etc., to! 
Middle | 


joints under rivet heads and plate 
joints. 


/house in that city. Mr. Burdick 


| house, which will have facilities for 


thirty-five stores in the 


‘ West. 


Clotainer Clothes Carrier 





Manufacturing 
Company, Brooklyn, N. Y., is plac- 
ing on the market the clothes car- 
rying device so namegl. This con- 
tainer is made to be fastened in 


The Clotainer 


the top of the car. It has hookless 
fastenings on all openings. All fix- 


For Use in the Automobile 


| tures are chromium plated, and any 
| article in the container may be re- 
| moved without disturbing others. It 
is claimed that it takes less than a 
minute to remove the Clotainer from 
the car. When not in use it folds 
up to half its extended size. 


' tungsten or platinum iridium points. 


N. J. GROUP FIGHTS $2 
TAX ON GARAGE SPACES 
Jersey City, N. J., Feb. 8—A fight 
}on the Union City licensing ordin- 
{ances which exact a $2 tax for 
every car space in a garage, was 
planned last night at a meeting of 
the Hudson County Garage Owners’ 
and Gasoline Dealers’ Association. 
The meeting was held at the Plaza 
Hotel in Jersey City. The ordinance 
will be attacked on the ground that 
it is unfair. as no similar tax is 
levied any other place in the county. 
The dealers also pointed out that 
well as 


oc 


unrented space is taxcd ¢ 
rented space. 


BRITISH ACCESSORY MAKEPF 
EXTENDS CANADA OPERATIONS 

Toronto, Feb. 8—Formation of a 
|new Canadian subsidiary company 
by Simms Motor Units, Ltd., British 
makers of automotive equipment, 
;and the extension of operations of 
ithe company’s Toronto factory to 
include export of batteries to four 
other parts of the British Empire 
and to South America, was an- 
nounced by the Toronto Industrial 
Commission, 





_ 


NEBRASKA JOBBERS 
CUT DOWN STOCKS, 
DROP ALIEN LINES 


(Continued from Page 3) 


at net profits are lower, as over- 
hen also has been reduced, while 
replacement parts volume has been 
higher. 

“I look for the first half of 1932 
to be better for the wholesale busi- 
ness than the last half,” declared 
Mr. Hollenbeck. ‘More than the 
usual number of automobiles at 
present are in a run-down condi- 
tion, and the owners of these cars 
must have them fixed or buy new 
ones. People are still holding on to 
their money as a result of the scares 
we have been through during the 
last two years, and I do not look for 
them to loosen up to any great ex- 
tent in the immediate future. This 
means that the tendency to have 


-the old car fixed up will still be with 

us during the early months of 1932, 
but the jobbing business will be bet- 
ter than in 1931, because the 1931 
inclination to run the car as long 
as it will stand up has resulted in 
improved replacement parts sales 
already this year. In other words, 
many motorists who not only re- 
frained from trading in the old bus 
on a new one, but neglected to over- 
haul the old bus as well, now are 
finding it necessary to have their 
repair work done. 

“During the last half of the pres- 
ent year, I look for new car sales to 
pick up and the service and repair 
business to fall off slightly. This 
condition will be a result of farm- 
ers buying new cars to replace the 
ones they have been running for the 
last two or three years. The farm- 
ers are not broke, but they are hold- 
ing on to what they have until they 
can get some more to put with it, 
which will be when this year’s crop 
is harvested.” 

Mr. Hollenback sees an improve- 
ment in the jobbing of shop equip- 
ment this year, inasmuch as there 
will be more competition among re- 
pair shops and service departments, 
which, in his opinion, will result in 
an increased demand for up-to-date 
equipment. 

L. J. Messer, president of the Mes- 
ser Parts Company, predicts a bet- 
ter year in 1932 for shop equipment 
Sales. He also predicts that enough 
motorists will try to run their old 
car another year to provide a busi- 
ness worth fighting for for the re- 
pair shops. “Replacement parts 
moved well for us in 1931, and I 
honestly believe they will do a little 
better this year,” stated Mr. Mes- 
ser. “We may have to dig a little 
harder for the business and watch 
our credits a little more closely, but 
the business is to be had. 

“Our 1932 policy is being shaped 
around expectations of an improved 
replacement parts business,” he con- 
tinued, “and we have added to our 
personnel both in Lincoln and at 
our McCook, Neb., branch. We are 
revamping our stock arrangement, 
working up new lines and stocking 
up on a number of dependable items 
in preparation for the business we 
expect to materialize early this year. 
The Messer tendency in the past 
year has been to clear the stocks of 
most seasonal accessories, and at the 
Same time take on new parts lines.” 

Mr. Messer thinks that collections 
Will be better this year than last, due 
to the fact that jobbers are watch- 
ing their credits more closely now 
than ever before. He ventures the 
opinion, too, that the automotive 
wholesale business will be better 
during the first half of 1932 than 
the last, this being based upon the 
belief that the new car business will 
show considerable improvement in 
the last half over the first. 

Mr. Wilson of the F. D. Wilson 
Sales Company reports a fair year 
for his company in 1931, and he looks 
for a comparatively steady year in 
1932, with some increase in both 
volume and profits. “We made 
money over and above expenses last 
year, and we expect to do the same 
this year,” he said. “In fact, it is 
only reasonable to believe that we} 
will make a little more in the way | 


of profits this year, as present in-| present time than there -vere a year| ‘he year’s sales were of low-priced | 
dica‘ions point to a comfortable in-| ago. The Sidles-Duda-Meyers Com-/| cars, the division among the price | 
cre*se in volume of reeplacement; pany indicates that it is antici- | ranges being: 


pa..s and shop equipment sales for 
the first few months of 1932, at least. 
The credit situation is the thing 


‘ 
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MAJOR SPECIFICATIONS AND MECHANICAL 


Make and Model 


Weight— 
5-P. Sedan 
Wheel Base 


Auburn 8-100 
Auburn 12-160 
Austin 

Buick 32-50 
Buick 32-60 
Buick 32-80 
Buick 32-90 
Cadillac 355 B 
Cadillac 370 B 
Cadillac 452 B 
Chevrolet 
Chrysler 6 
Chrysler 8 
Chrysler Imp. 8 
Chrysler Imp. 8 cus. | —— | 
Cord (Fr. Wh. D.) | 
De Soto Six 
De Vaux 6-30 


Dodge Six 
Dodge Eight 


Essex-Gr. Su. 6 
Ford A 


Franklin Airman 
Franklin V-12 


Graham 6 
Graham, BI-Str. 


Hudson Greater 8 


8255|| | 


3 
3 


| 134-140 
134-140 
143-14 


LILA W883 


146 


3|8 


122 
113 
103 


WLTSIIL | 


366: 


ou 


| 123 


116 
122 
126 


130-136 
136 
145 
125 
145 
114 


Hupmobile 222 
Hupmobile 226 
La Salle 345 B 
Lincoln V-8 
Lincoln 12 
Marmon 8 
Marmon 16 
Nash 960 

Nash 970 

Nash 980 

Nash 990 
Oldsmobile F-32 
Oldsmobile L-32 


116 

121 
124-133 

~ 116 

116 

| 142-147 
| 130-137 
| 142-147 
127 


| 
Packard Stan. 8 | 
Packard De L. 8 | 
Packard Light 8 


5045 
| 4115 | 


Peerless De L. Mas.| 4521 | ~ 125 | Con 

138 
137-142 Own 
142-147 
137-142 


Peerless Custom 8 | 4766 | 
Pierce-Arrow 54 
Pierce-Arrow 52 
Pierce-Arrow 53 
Plymouth 
Pontiac 6 
Pontiac V-8 


Reo Royale 8-35 
Reo Royale 8-31 
Reo 8-21 | 
Reo 6-21 
Reo Fly. Cloud 6-25 
Reo 8-25 
Rockne 6-65 
Rockne 6-75 — 
Studebaker 6-55 | 3150 
Studebaker Dict, 62 | 3240 | 
Studebaker Com. 71| 3545 | 
Studebaker Pres. 91' 4260 | 135 
Stutz LAA | 4383 | 127 
Stutz SV-16 | 4885 | 13444-145 
Stutz DV 32 | 5281 | 134%4-145 
Willys-Ov'land 6-90; 2824 | 113 
Willys-Ov’land 8-88 | —— 121 
Willys-Kni, 66-D 121 
Willys-Knight 95 | 113 


109 
[= | 
|—— | 117 
| 4650 | 
| 4375 | 
3610 | 
3525 
3950 
| 4050 | 


131 
121 
121 
125 
125 
110 
114 
117 
117 
125 


that requires the most careful han- 

dling in our present experience.” 
The Parkhurst Auto Electric Com- 

pany, distributors for automotive 


electric replacement parts and ac-| 


cessories in the South Platte River 
territory, have noted some improve- 
ment in replacement parts sales in 
January this year over last, accord- 
ing to J. W. Parkhurst, proprietor. 


His wholesale parts business was 
only about 10 per cent. off in 1931 
from the peak years of 1928 and 
1929, and if February and March} 
continue as strong as the first’ 
month of the year has started out, | 
the Parkhurst company will equal its 
first quarter periods of the two 
peak years during the same period 
this year in volume of Sales. 

None of the jobbers headquarter- | 
ing at Lincoln has reduced its sales | 
personnel during the past year, while 
in only one or two instances has the 
office force been cut. In fact, there 
are more persons employed by auto- 
motive wholesalers in Lincoln at the 





pating putting on additional sales- | 
men and office help in the near 
future. 


114 | Own 
118 
126 
134 


13714; Lyc 
*1741,' Own 

114 | Hall 

114 


132. |*Own 
144 |*Own 
113 


j119-126-132 |;Own 


%| Own 


114 


stat Used 


Bish-Bab 
Bish-Bab 
Bish-Bab 


| Own 
| Own 
| Own 
| Own 
| Own 
| Own 


| Own 


iriticerery of Oor o00dlr © t"| Valve Ar- 


14, Own 
| Own 
|fOwn 

1%4| Own 


Cor cicre 


| Own 
| Own 


Cee 


'$i3 


14 


| 8 | 3% 


rey eee 


on 


%4| Own 
| Own 
| Own 

%4; Own 

14) Own 
| Own 
| Own 
| Own 

%| Own 


| 
| 3 
| 


2 
| 8 


Bish-Bab 


| Con Bish-Bab 


Own 
| Own 
| Own 


f 
' 
! 


3 


PRP PP Pe RO ee Pr Oe er er Ooomr 


AAeSOMnAweawa!] © 


| Own 


18,3 x4% | 2 
}12' 3%x4% | 39 


| 3% 
| 34gx4 
| 6 | 3%x4 
| 8 | 3%x4% | 282.1 | ‘nileemeenia 
| 6 | 23x43 | 193.0 | 5.50 | 20.7 | 70@3200 | Alum | 3 | No Ste | Mar 


| 6] S%x4% | 228.1 
| 8 | 243x4% | 250.7 
18 | 375x4% | 279.9 
| 8 | 354x448 | 359.0 | 5.38 | 36.4 | 115@3000 | CI 
x5 | 384.0| 49 na ima6hCsFt<C‘(<C;«; 
112 | 344 x4% | 448.0 | 
j 8 | S¥qx4% | 315.2 | 5.50 | 33.8 | 125@3400 | Alum 
|16 | 3%4x4 
6 | 3¥—x4%q | 2013 | 
27% x4% | 227.2 | 


314x4% | 298.6 | 
x4%% | 213.3 | 
3 x4% | 2403 | 


| 3s 


3x4 
% x4¥e | 205.3 | 


sion Ratio 


98@ 3400 
| 160@3400 
| 13@3000 
78@3200 
90 @3000 


2 > ee Al oO ale Compres- 
SS 


on 
& y . © 


| 135@3400 
| 165@3400 


60@3000 


5.36 | 3 
5.20 | 263 | 


| 115@3000 | CI [3] 4 


DETAILS 


Pist. Make 

or Material 
Oil Purifier 
Carburetor 


|*Alum 
|*Alum | 


Alum 


No 


Ste | Str 
—|Til___No 
AC | Mar A 
AC | Mar AC 
AC | Mar AC 
AC AC | Mar AO 
Cc AC | Own AC 
| CL | Cuno AC | DL AC 
| CI 15 {| Cuno AC | DL AC 
| CI {3|— 


| CI 
| CI 


— | Car AC 


5.35 | 25935 | —- | Alum | 4/| No —|Mar Yes 


5.20 | 33.80 | 100@3400 
5.20 | 39.20 | 125@3200 
5.20 | 39.20 | 125@3200 
5.25 | 33.8 | 11503300 
5.35 | 25.35 | 75@3400 


5.20 | 27.34 | 75@3600 


x44 | 211.5 | 
| 214.7 | 


5.20 | 33.80 | 90@3400 


| 4 | 3%x4% | 2005 | 422 | 24.03 | 40@2200 | Alum 
(6 | 3'4x4% | 
V }12) 3%x4% [| — 
i 6 | 34sx4% | 207 | 
| 8 | 3\%4x4 
x414 | 254. 


| 100 

| 150@ 3100 
5.45 | 234 | 70@3200 
6.50 | 31.25 | 90@3400 
5.80 | 28.8 | 101@3600 
5.00 | 27.34 | 

5.40 | 27.61 | 93@3200 
5.47 | 30.10 | 103@3200 


a 
|— |— 


| 245. 


4.95 | 39.2 
5.25 | 50.7 


| 120 
| 150@3400 


| 384.0 | 


| 200@3400 
65 @3200 
78@3300 
94@3400 
| 115@3600 


| 490.8 | 6.00 | 62.5 


5.10 | 234 | 
5.10 | 26.4 | 
5.25 | 28.8 
5.25 | 33.8 
5.80 | 26.3 | 
5.90 | 28.8 | 


x4™% | 240 


87@ 3350 


12 | 3yex3%4 | 390.0 | 6.00 | 50.6 | 150@3600 |*Alum | | 
| 3x5 
8 | 3%4x5 
| 8 | 3y%ex5 
| 8 | 3%x4% | 322 | 
| 8 | 33%x4% | 322 =| 
| 8 | 344x434 | 366 
j12 | 33%x4 
(12 | 3%x4 Se 
| 4 | 3%x4% | 196.1 
6 | 335,x3% | 200.0 
| 3y5x3% | 251.0 
336x5 
334x5 


| 320.0 | 
| 384.8 | 
| 320.0 | 


6.00 | 32.5 | 110@3200 
6.00 | 39.2 | 135@3200 
6.00 | 32.50 | 11003200 
5.00 | 36.45 | 115@3200 
5.00 | 36.45 | 120@3200 
| 5.05 | 39.2 | 125@3000 
| 429 | 5.05 | 546 | 150@3200 
| 398 | 5.05 | 50.7 | 140@3200 

| 4.90 | £1.03 | 56@2800- 
5.10 | 26.3 


5.20 | 37.8 | 85@3200 


| 

| 
[358 | 
| 358 | 
x434 | 268.6 | 
| 268.3 | 

| 268.3 | 

5 | 268.6 | 

| 189.8 | 


5.30 | 36.48 | 125@3300 

5.37 | 28.8 | 90@3300 

5.30 | 27.3 | 85@3200 

5.30 | 27.34 | 85@3200 

5.37 | 28.8 | 90@3300 
| 


5.20 | 23.4 65@3200 


% | 217.7 | =— | 25.35 | 178@3400 | Alum | 4] No _ Car Yes 


74@3200 | CI 


(‘Alum 
|*Alum 
|*Alum 

| 65@3200 | CI 


5.30 | 36.48 | 125@3300 | Alum 


5.10 | 25.4 | 72@3200 | Cl 


Str Yes 
Yes | Str Yes 
Yes | Str Yes 
AC | Sch __No 
Yes | B&B Yes 


Yes | Til AC 


| Alum | 5 | Yes 
| Alum | 9 | Yes 
| Alum | 9/ Yes 
|*Alum | 5 | Yes 
|/*Alum | 4| Yes 
| Alum | 4} — 


Str 


| Alum | 5| Yes Yes 
AC 
— | Zen 
| — | Str Yes 
— Air Cleaner 
AC | Sch AC 
AC | DL AC 


Ste |Mar AC 
Ste | Str AC 
Ste | Str AC 
Ste | Str AC 
AC | Own AC 
l —|Str Yes 
| Alum o Str|Str_ Ae 


— 


j*Alum | 7 | — 
*Alum | 5 | AC 


| Alum 


| Alum 
| Alum 


AC | Str AC 
AC | Car AC 
AC | Str AC 
AC ; Str AC 
AC | Str AG 
AC | Str AC 
AC | Str AC 
Yes | Own AC 
Yes | Own AC 

AC 


' Alum 


|*Alum 
|*Alum 
|*Alum 
|*Aium 


| CI 


\*Alum | 9 | Yes 
/*Alum |9 | Yes Yes | Own 

*Alum |9/| Yes Yes {| Own AC 

Yes AC | Sch AC 

Yes AC | Sch AC 

te | AC 


Ste | Str 
Ste | Str AC 
Ste | Str AC 
AC | Car Yes 
AC | Mar Yes 
AC |Mar_ Yes 
AC |Sch Own 
AC Sch Own 
— | Sch Un 
| Sch Un 
VS | Sch Un 
VS|Sch Un 
Ste | Str No 
AC | Str No 


*Alum 


\*Alum 
\*Alum 


An Cc an 


we 


| 


| CI 
an 
| Alum 
\*Alum 
| Alum 
| Alum 
|*Alum 


| CI 


mo ir 


FAIA oO] ww 
Pp p 
BSos 


mm 


an 


ae 





Own 
| Own 
| Own 
| Own 

1%! Own 
| Own 
| Own 
| Own 
| Own 

Own | 
| Own ' 


l 
| 


AArrooorrerr 


6 
8 
8 
8 
6 
8 
8 
6 
8 
6 
6 


334x442 | 322 
| 339x447 
| 34x37 | 193.0 
| 3% 
| 33gx434 | 255.0 | 
| 243x43_ | 177.9 | 


5.00 | 25.4 | 80@3200 
5.00 | 30.0 85 @3200 
| 250.4 | 5.15 | 30.0 | 101@3200 

| 337.0 | 5.10 | 39.2 | 122@3200 

| 241.5 | 5.50 | 27.3 85@3150 

' 5,50 | 36.4 | 113@3300 

5.10 | 36.4 | 156@3900 
5.26 | 25.35 
5.26 | 31.25 
5.50 | 27.34 
5.55 | 20.70 


| 230.0 
| 221.0 


‘= 
' 
| 
| 


| 322 


80@3200 
87@3200 
60@ 3400 


x4 


| 
| 
| 
| 
| 
| 
| 
| 245.4 | | 
| 
| 


Low Price Cars Sold 73.81% | 


| 
| (Continued from Page 1) 

passenger car sales for the entire 
| year of 1931, according to R. L. Polk 
& Co. shows a total of 1,908,141 
| units, a decline of 27.33 per cent. 
from the total of the preceding 


| 


O_o nee 


8: 


| Of Entire Market in 1931 


year and 38.44 per cent. from the 
five-year average of 3,099,541 units. 

Of the total sales, 24.46 per cent., 
or 466,700, were made in Middle At- 
lantic states with other sections of 
the country following in the order 
named: 


Percentage 
of 1931 


Percentage 
les of 1930 Sales 


65@ 3400 | CI | 


Zone— 
East North Central....... a ena 
West North Central..... ecce 
South Atlantic 
Pacific 
New England ° hace 
West South Central......... 


1930 
602,207 
347,478 
. 249,004 
244,338 
- 199,017 
coves 218,630 
East South Central........ eesees 
Mountain 


2,625,979 


Slightly less than 74 per cent. of 


Total 
22.94 
13.23 
9.48 
9.30 
7.58 
8.32 
451 


ceq | Medium 


e 
Total 
Sales 


oveee - Lj408,338 


Per- 


Class— centage 


Low 


High 

Contrasted with 
overage, sales of new passenger cars 
during the four quarters of 1931 
73.81{ were as follows: 


1931 
426,178 
222,930 
206,787 
170,742 
164,729 
122,181 

74.476 
53,418 


1,908,141 


451,824 
47,979 


Total 
22.34 
11.68 
10.84 
8.95 
8.63 
6.40 
3.90 
2.80 


23.68 
2.51 


the five year 


| 
ary 


No. Ste | Str No 
Yes Ste | Str AC 
Yes Ste } Str AS 


| Cr 4 
9 
9|Han_ Ste | Str AM 
7 
9 


| CI | 
“Alum | 
|*Alum | _ Ste | Str AM 

|7| Yes AC|Zen Un 

|9|¥es AC |Zen AM 

{9| Yes Ste | Sch AC 
| No AC | Til Til 
| No AC | Til AC 
| 7 | Yes Til | Til AC 
|7| Yes AC | Til Yes 


/*Alum 
*Alum 
*Alum 


9 
+ 

| CI | 5 
|*Alum 
/*Alum 


Five-year 
Average 
First quarter .... 665,501 
Second quarter ..1,061,149 
Third quarter 858,298 
Fourth quarter .. 514,593 


1931 
461,750 
715,370 
474,969 
256,052 


Total 3,099,541 1,908,025 
Sales of commercial cars during 
1931, according to the Polk Com- 
pany, aggregated 313,884 units, a de- 
crease Of 23.57 per cent. from the 
1930 record and 21.24 per cent. from 
the five year average of 398,568 
units. Contrasted with the five year 
average, the sales of commercial 
cars by quarters in 1931 were as 
follows: 
Five-year 
Average 
First quarter .... 88,916 
Second quarter ..117,117 
Third quarter ...111,907 
Fourth quarter .. 80,628 


1931 
78,490 
98,840 
83,129 
53,415 


Total 398,568 313,884 


NAMED DISTRICT MANAGER 


Vancouver, B. C,, Feb. 8.—Ap- 
pointment of Frederick T. Jones as 
district manager for Western Can- 
ada in charge of Studebaker, Rockne 
and Pierce-Arrow sales, was re- 
cently announced. Mr. Jones Has 
been allied with the Studebaker or- 
ganization for seven years. 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 


Transmission 


Make and Model 


ERFORMANCE 
SETS THE VALUE 
OF ANY MOTOR 

VEHICLE 


| *4.70 | M 
| *4.55 | Bendix 


Ross | S 5634 | Own 
Ross | 8 5634 | Own 


Say-B | Cant | Own 


Sag {856 | Tryon 
Sag | S 55% | Own 
Sag | S 58% | Own 
Sag | S 58% | Own 
Sag |S 58 | Own “°| Alem 
Sag |S 58 |Own | Alem 
Sag |S 60 |Own |! Alem 
Sag |8 54 |— | Alem 
% | 460 | —|8 53% | — 
% —|S 54% | — 
Own % Gem | S 57% | — | 17x7.00 
Own % | , Gem | S 57% | | 17x7.50 
80 | E Gem | 5 62 | Own “| Bijur | 18x7.00 
| S| Own % Own | 8 53% |—— | Alem | 18x5.25 
S|tAD % | *W |S 544 ae | Al-Z | 19x5.25 
[Own % | 4 0; — |S 54% | | 18x5.50 
Own 3 ; Gem | S 55 » | 1-Z | 18x6.00 
4.63 | Bendix Gem | 8 54% | Own | Alem | 18x5.25 
| 19x4.75 


rack 
S | Own % | 3.78|M Gon [S22 2] Own | 
H | El 42 l 
|—— | > 
= 


— |H — 
Ross | $54 | ERS 1-Z | 17x5.50 


— |3 | SM-BW-F 
}-|SM-BW-F | —! 
| 445 | H 
430 |H Ross | S 54 ERS | Al-Z | 17x6.00 
Gem | S 54% | | Own | is ~ Alem 


;U;Sal % | 
|S | Sal % | 430|F 
|S | Own : 1 74.63 | Bendix Gem ._ |* _|*17x6.00 
| M| Spic % 4 Ross § 53 | Tryon | Al-Z | 18x5.50 
| U Own % Gem | § 57% | —— | aa 17x6.00 
| U | Own 4% _ Gem | S 57% | | Al-Z | 17x6.50 
[S| Own % ("Own M Sag| S58 | Own | fines n | 17x7.00 
-| Own — | 458] * Own | 62 —— | 18x7.00 
|S 1 Own F 4.58 |"Bendix Own |S 62_ | Own | Alem _ | 18x7.50 
|S Spic 4 | 408] Bendix Ross|S57 | —— Alem | 18x6.00 
1s | 3 | Spic % | 3.78 | Bendix oe {s 59% |— | Alem | 18x7.00 
| 4.73 11 “8 50% | Own | Alem | 29x5.00 
| Alem | 29x5.25 
| Bijur 


“| O] Own 32 | | Ross | 
|O | Own ¥ Ross | S 50% | Own 
Gem | S 55 ° 28x6.00 
| Bijur ro 31x6.50 
| AES 


O | Own } 
O | Own % Gem | 8 57% | t x6.50 
“S| Own % » | Tryon | | 17x6.00 

| S| Own | Tryon | Al-Z | 17x6.00 

| Own | — 


] — Own | 19x7.00 

| M Own | Own | Bijur | 6.50x19 

| M Own % | Own | Bijur | 7.00x19 

| M! Own % | Own | Alem | 17x6.50 

;S| Sal Ys “Rub B | Alem | 31x6.00 

S | Sal % Rub B | Alem 31x6.50 

|S | Own 4% Faf | Myers | 18x6.50 

Ss | Own % Faf | Myers | 18x7.00 
S | Own % 


Ross | S 61 
| 4.58 | Bendix Ross |! §S 61 Faf | Myers | 18x7.00 
| O | Own Ys | Al-Z | 19x4.75 


rs Ki H War | S 53% | Tryon ‘ 
}—| Own % | 455 | Bendix S 54 kK Inlox | 18x5.25 
—|Cc Own ¥% | 4.22 | Bendix S 5414 | 17x6.00 


| Bijur 
| Bijur 
Al-Z 
| Al-Z 


| 17x6.00 
\*1'7x6.00 
a 18x3.75 
18x5.50 
18x6.00 
18x7.00 
_| 18x7.00 
| 17x7.00 
| 17x7.50 
| 18x7.50 
| 18x5.25 
| 18x5.50 
| 17x6.50 


Auburn 8-100 
Auburn 12-160 
Austin 

Buick 32-50 
Buick 32-60 
Buick 32-80 
Buick 32-90 
Cadillac 355 B 
Cadillac 370 B 
Cadillac 452 B 
Chevrolet 


Chrysler 6 
Chrysler 8 


| Chain Del-R | De 
| Link Del-R |*D 
| Gear Aut-L cae -L 
| Tex ‘Del-R | Del-R 
| Tex Del-R | Del-R 
Tex Del-R | Del-R 
Tex Del-R | Del-R 
| Morse Del-R | Del-R 
| Morse Del-R Del-R 
| Morse Del-R | Del-R 
Del-R |*Del-R Own 
| Chain Del-R | Del-R 
| Chain Del-R | Del-R 
Chrysler Imp. 8 | Chain Del-R | Del-R 
Chrysler Imp.8 Cus.| Chain Del-R | Del-R 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R 
De Soto Six 


8 





m 


Al-Z 
Al-Z | 
Al-Z 


2==a 
565 


to 60 60 to! ¢9| co co | Speeds 


oo 
sea 
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a 
S 


100 00la| cl Universals 
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| Chain Del-R | Del-R 
De Vaux 6-80 De Vaux 6-80 | Morse Aut- L *Aut- L 


Dodge Six ~~ G Six | Chain — F 
Dodge Eight | Chain — | Del- R —- — 


i— 
ee a re 
Essex Gr. Su. 6 Aut-L |*Aut-L-S Own | O Pl 

| 

| 


E Morse 

Ford A | Var Own /|*Own Own | O 
Franklin Airman | Chain Del-R *Del-R-S  — | 
Franklin V-12 | Chain Del-R /*Del-R-S 

Graham 6 Link Del-R | Del-R Long |WG|3|WG-F 
Graham, BL-Str. | Link Del-R | Del-R Long | WG| 3 | SM-WG- a 
Hudson Greater 8 torr. 





-Z | 
—|- oe Spsaos 2 








| Morse Aut-L “Aut-L-S Own | O | 3 | SM-WG-F 
Hupmobile 216 ] Chain Aut-L |*Aut-L-S Borg |WG| 3 |SM-WG-F | 
Hupmobile 222 | Morse Aut-L |*Aut-L-S Borg |WG| 3 | SM-WG-F 
Hupmobile 226 | More Aut-L *Aut-L-S Long | D | 3 | SM-DG-F 
La Salle 345 B | Morse Del-R | Del-R Own | O | 3 | SM-F 
Lincoln V-8 | Chain — | -_ 
Lincoln 12 | Chain Aut-L Aut- L_ Long | 
Marmon 8 | Diam Del-R /*Del-R — 
Marmon 16 | Diam Del-R , Del-R *Rus 
| Var-G Aut-L |*Aut-L-S Borg | 
Diam Aut-L |*Aut-L-S Borg 
e 
e 


~ 4.60 


po ae 





| 


: 


QA 
eee 


Diam *Aut-L |*Aut-L-S Bor 

Diam *Aut-L |*Aut-L-S Bor 

| | Chain Del-R | 1 | Del-R Borg 

Oldsmobile L-32 | Chain Del-R | Del-R’ Borg 

Packard Twin Six | Morse -| - ~~ *Long | 
Packard Stan, 8 


| Morse Long 
Packard De L.8 | Morse NE | Dyn Long 
Packard Light 8 Morse NE |*Dyn *Long 
Peerless De L. Mas. | Morse Aut-L |*Aut-L Rock 
Peerless Custom 8 | Morse Aut-L {*Aut-L Rock | 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long 
Pierce-Arrow 52 ' Chain Del]-R |*Del-R-S Long 
Pierce-Arrow 53 Del-R |tDel-R- S Long | 
Vlymouth 
Pontiac 6 


| Chain 
Del-R | Del-R 
Pontiac V-8 


lo000| 
nnn mM 
EeaE 

oo9 


| 
| 


Oldsmobile F-32 $56] 


4.77 


en 
wal en on 
ee 
| by 
\#% 


1 8 60% 
Own | S 60% 
Own | S 60% 
Own | S 56 
Ross | S 60 
Ross | S 60 
Ross | S6i |] 


= 


NE | Dyn 


4.66 | 
4.66 | 
4.45 
4.80 


co wm a Oo 
cn 1 
S55 


c 
| 


looo0o 


Zlo0¢ 


Qa 
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__ 4.80 | Bendix 
442 | Bendix 
442 | Bendix 


24 
Qa 


Co! co to 
bs co cm m. 
=| 555 


[-BW-F | | 
-BW-F | 


| — 


| 


__| Var Del-I Own 
| Chain Del-R i Del-R 
Del-R | Del-R 


| 


o wn 
iS 5) 


| 
| 


| Link 


| 


! 


7 


Reo Royale 8-35 
Reo Royale 8-31 
Reo 8-21 Link 
Reo 6-21 Morse 
Reo Fly. Cloud 6-25) Morse 
Reo 8-25 | Link 
Rockne 6-65__ Morse 
Rockne 6-75 | Chain 
Studebaker 6-55 | Chain 
Studebaker Dict. 62! Cel 
Studebaker Com. 71! Cel 
Studebaker Pres. 91! Var-G 


| Morse 


| Morse 


Del-R | 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R 


| Del-R 
| Del-R 
| Del-R 
| Del-R 
*Del-R Long 
\*Del-R Long 
Aut-L |*Aut-L-S Borg 

Aut-L |*Aut-L-S Borg | 


iii 


| 

| 

| 
Long | 
Long | 
| 

| 

| 


Long 
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Del-R |*Del-R-S Lone | 
Del-R |*Del-R-S Long | 
Del-R |*Del-R-S Long I 
Del-R |*Del-R-S Borg 


oo0°0 
nn tM 
SEERE 





Stutz LAA | Link 
Stutz SV-16 | Link 
Stutz DV-32 | Link 
Willys-Ov’ land 6- -90 (Link Aut 
Willys-Ov'land 8-88 | Link 
Willys-Kni. 66-D | Link 
Willys-Knight 95 | Link 


KEY TO ABBREVATIONS 


Standard 2 passenger 
Stutz DV 145-inch wheel base 


Weight — §Austin 
coupe. 


| 


co 68 08 to co 0 | eo to 69 to 


Del-R | Del-R_ Borg | 

Del-R | Del-R Long 
Del-R | Del-R_ Long | 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 
Aut-L |*Aut-L 


REE 


w 
lial 
oocoleRd| 
nm DD 
RES: 


Long Clutch Company; Rus, 


Mfg. Co. 


i 


Russel] 
*Bendix Clutch Control, 
Transmission Make—D, Detroit Gear; 


bd od Od oY 
Zee 


wG. 


weighs 5,352. 


Wheel Base—*Over ali length of chassis 
instead of whee] base, which manufac- 
turers refuse to give. 


Engine Make—Con. Continental: Lyc. Ly- 
coming, Hall, De Vaux-Hall Motors Corp. 
*“Air-cocled with spot temperature con- 
trol. ¢Thermo syphon water circulation. 


Thermostat—Bish-Bab, Bishop & Babcock. 
Dole, Dole Valve Co., Chicago, Il.; Ful, 
Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront Var, various makes. 

*Using Dole and Bish-Bab. 

Valve Arrangement—L, L head: 
zontal. O, overhead; K, 
LV, V-type L head. 

Piston Material—*Alum, aluminum with 
invar struts, Alum, aluminum alloy; CI. 
cast iron; S. St semi-steel. 

Oil Purifier—Wal, Wall; Han, Handy; AC, 
AC Spark Plug Company; Ste, Stewart- 
Warner; Ski, Skinner; Flo, Floato; Cuno, 
Cuno Engineering Corp. 

*Using both Floato and Skinner. 
+Using AC with Floato attachment. 

Fuel Cleaner—AC, AC Spark Plug Co.; 
Gascolator; Ste, Stewart-Warner; 
Tillotson; V-S, Van Sicklen. 

Carburetor—Sch, Wheeler Schebler; 
Zenith; Mar, Marvel; Car, Carter; 
Stromberg; DL, Detroit Lubricator; 
Tillotson; B&B, Borg & Beck. 

Air Cleaner—AC, AC Spark Plug Com- 
pany; AM, Air Maze; Un, United; Til, 
Tillotson 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Diam, Diamond 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G 
various makes of gears. 

Ignition, Generator and Starter—Aut-L, 
uto-Lite; Del-R, Delco-Remy; Dyn 
Owen-Dyneto Corp.; N E, North East: 

*Nash.—Indicates twin ignition. 
*Bendic starter =o itartix equipped. 
Br-L, Br 


Olutch—Bor, & Beck; 
Lipe; hock, Re Racktord Machine; Lone. 


H, hori- 
sleeve valve; 


Gas, 
Tu, 


Zen, 
Str, 
Til, 


Warner wees Company; M, Muncie Gear 
Sompany' 2 Own; N, New Process Gear 
Cor Warner Corp. 

*Franklin Transcontinent models are 
equipped with both Warner and Detroit 
3 or 4 speed gear sets, according to body 
type. 

Transmission Type—DG, Detroit Gear 
Machine Co.; LGS, The LGS Corp.; F. 
Free Wheeling; SM, Synchro Mesh; BW 
Borg-Warner: NP—New Process Gear 
Corp.; WG, Warner Gear Co, 

Universals—U, Detroit Universal Products; 
8. Spicer Mig. Corp.; O, Own, M, Me- 
chanics Universal Joint Company. 
*Cord using Detroit Universal] Products 
and Mechanical Universal Joint Co. 

Rear Ax'e—Co], Columbia; Sal, Salisbury; 
aE Spicer Mfg. Corp.; Tim, Timken: 

New Process Gear Corp.; 42, Semi- 
floating; &, & floating; F, Full floating; 
tAdams used on custom models. 

Ratio—*Dual ratio optional; Hudson 132- 
in. wheel base models have rear axle 


& 


ratio of 5.10. 

Brakes—H, hydraulic; M, 
Bendix, Bendix Brake Corp. 
with Vacuum Booster. 

Steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company; Bag, Saginaw. 
Sey-B. Saylor-Beall Manufacturing Com- 
pany; War, Warner: N.P.. New Process 
Gear Corp. tRoss used on custom models. 

Rear Springs — 8S, semi-elliptic; El, full 
elliptic; Cant, semi-cantilever; S&-Tr, 
semi-transverse. 

Spring Shackles—Tryon, Willys-Morrow 
Company; Rub B, Rubber Shock Insu- 
lator Compens: Paf, Fafnir Bearing 
Company; Eaton Products, Inc.; 
Inlox—Iniand Mig. Co.; *Tryon, front, 
ERS, rear. tOwn, front, ERS, rear. 

Chassis Lubricator—Alem, Alemite; A)!-Z 
_— Zerk; Bijur. Bijur Lubricating 

; Par, Farval. Myers—Chass: 

Tati alee Co. 
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Tires—Auburn 12, custom models equipped 
with 17x6,.50. 
*Hudson 132-in. wheel base models 
equipped with tires 17x6.50. Stutz 145- 
inch wheelbase models have 20x7.00 
tires. 


NEW BRUNSWICK SHOW 


TO BE HELD IN MARCH 


J.. Feb. 8.— 


, 


New Brunswick, N. 
New Brunswick automobile dealers 
bid toward recognition of the latest 
models in automobiles will be made 
with the opening of the “Grand Ex- 
position of 1932 Automobiles” to be 
conducted in New Brunswick 
Highland Park early in March, it 
was announced yesterday. The ex- 
position will replace the automobile 


show conducted here annually, but | 


is expected to transcend any show 
in this city’s history. 

For many weeks plans and ar- 
rangements for a show or exposi- 
tion have been discussed by dealers 
in this vicinity, but it was only yes- 
terday that a final agreement was 
reached. The exposition is expected 
to be backed 100 per cent. by dealers, 
both in this city and Highland Park. 

According to reports, the exposi- 
tion will be a cO-operative affair. In 
addition to the show, prizes totaling 
$200 are expected to be awarded dur- 
ing the week. Although no definite 
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date has been set, it is expected to 


week in March, 


take place either the first or second 


and | 


INCREASED ALBERTA BUS, 
TRUCK FEES PROTESTED 


Calgary, Alta., Feb. 8.—Strenuous 
|opposition to the proposal to collect 
increased license fees for motor 
buses and motor trucks in the prov- 
ince of Alberta has now been or- 
ganized. At a recent meeting held 
at Calgary, attended by over 300 
members of the industry, an execu- 
tive committee of fifteen members 
was appointed to take steps to com- 
bat the collection of the increased 
| fees. 

It was stated that during 1931 an 
average of $404 per unit had been 
paid in taxes and gasoline, exclud- 
ing city taxes, and if the increase 
was collected it would mean a fur- 
| ther increase, bringing the total up 
to $900 per unit, 


SHEA OF STANLEY DIES" 
SUDDENLY IN NEW YORK 
New York, Feb. 8.—Robert P. Shea 
of the John T. Stanley Company, 
Inc., died in this city last week, after 
a@ brief illness. 








CONTINENTAL 
SETS NEW VALUES 
IN PERFORMANCE 


[ontinental 
Fugines 


CONTINENTAL MOTORS 
CORPORATION 


Offices: Detroit. Michigan U S A. 
Factories: Detroit and Muskegon 
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.Competitors Are Invited To 


DRIVE 
Auburn’s 1601p. Twelve 


You are hearing amazing things about 
Auburn’s new Twelve-from your own cus- 
tomers - from your own salesmen - from 
people everywhere. 


Therefore this invitation- 


Go to any Auburn dealer-Take your 
salesmen and your mechanics. Go over 
the car thoroughly. Critically inspect de- 
sign, materials, and workmanship. Let 
our dealers explain the wonderful new 
Lycoming 12-Cylinder motor; 160 Horse 
Power; 392 cubic inch piston displacement, 
with horizontal opposed valves. Study 
the chassis, which is brand new from end 
to end. Compare the car point by point. 
Then drive it, and verify our claim that: 


It accelerates faster- 

Runs faster and smoother- 

Climbs hills faster and easier 
_-than any other production car. 


You will be especially interested in a 
demonstration of the exclusive advan- 
tages of Dual-Ratio. You cannot ig- 
nore Dual-Ratio with a shrug of your 
shoulders - the public won’t let you! You 
cannot dismiss it with “Oh, that’s been 
tried before,’ because it has not. You can- 
not say “Just another two-speed axle,” 
because it is not. Two-speed axles that 
were tried and abandoned had two pinion 
gears and tworing gears. Auburn’s Dual- 
Ratio operates on an entirely new Con- 
stant-Mesh principle. 


You cannot escape the fact that every 
car built, in the history of this industry, 
until the new Auburn Custom Models, has 
been a “compromise” car. When the manu- 
facturer gives you a special gear ratio for 
hills, he penalizes the car’s performance 
in level country, because a low gear ratio 
races the motor, hastens depreciation and 
wastes fuel. Auburn introduces the first 
car with “dual personality;” turn the lever 
one way and you have a car built especial- 
ly for lightning acceleration and hill 
climbing without overtaxing the motor. 
Turn the lever the other way and you 
completely change the car’s qualifications 
— you can increase speed 50% without in- 
creasing the motor’s revolutions - or you 
can maintain the same speed and let the 
motor drop down one-third of its revolu- 
tions. This results in unprecedented 
smoothness, lessened vibration and noise, 
marked economy and longer car life. 


You remember how Auburn pioneered 
Straight Eights years ahead of others. 
And predicted public demand would force 
the industry to follow. 


As an automobile dealer you cannot 
overlook the fact that 12-Cylinder cars 
will replace Eights among the better class 
cars as the Eight replaced the Six and as 
the Six replaced the Four! Watch this 
prediction come true, also! 


Car buyers know the significance of this, 
and how it affects their investments, and 
trade-in values. 


Standard models 12-160: Business Coupe $1345; 5-passenger 2-door Brougham $1395; 4-door Full Sedan $1445; Convertible Cabriolet $1495; Convertible Phaeton Sedan 
$1595; Speedster $1595. Custom models 12-160A: Business Coupe $1545; 5-passenger 2-door Brougham $1595; 4-door Full Sedan $1645; Convertible Cabriolet $1695; 
Convertible Phaeton Sedan $1795; Speedster $1795. Prices f. 0. b. Auburn, Indianas AUBURN AUTOMOBILE CO., Auburn, Indiana, Division of Cord Corporation. 


Equipment other than standard, at extra cost. 
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